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‘‘Nothing Acts Like Analax’’ Mothers buy it on Sight 
Two sizes, $1.20 and $2.40 dozen 


nee RETAIL 15¢ AND 30c 
RECOMMENDED BY PHYSICIANS 
The prettiest package sold 


INCORPORATED 


NEW YORK 


MCKESSON & ROBBINS. 


The Non-Poisonous Fly Destroyer 


e United States Public Health Service advises: “arsenical Fly- 
Destroying | devices must be rated as extremely dangerous, 
 ghould never be used.” 


Propvucts 
That same feeling which bank depositors. choose theit® 
Acetanilide U. 5. P. | ie Bn belief in its safety—confidence, is in the minds 
hs of t t ds of Ph ts who buy N.Y 

Bismuth Subnitrate and sof Pharmacists who buy Q. Chemicals | 
other Bismuth Salts _ | ‘The same identical standard of absolute purity, adhered to 
through many years, has earned the confidence of our trade | 

Codeine and its Salts and that of physicians everywhere. Buy where you are sure of 


rigid care and scientific exactness in every product. You can 


‘‘bank’’ on N. Y. Q. Chemicals. 
The New York Quinine and Chemical Works, Inc. 


lodoform 135 William Street, New York — 


Morphine and its Salts 


Diacetyl-Morphine 


DEPOSITS 
Potassium Iodide 


Quinine and its Salts 


Strychnine and its Salts 


Thymol Iodide 


No. 211. 
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One San Francisco’s 
Best Known Physicians 


Said: 


“I have used between 700 and 800 doses of The Cutter Laboratory’s Mixed- 
Vaccine-Respiratory-Infections as a prophylactic against Influenza and in not one 
instance has there been a failure completely to protect the individuals so immunized.” 


This statement was made at the height of San Francisco’s epidemic of Spanish 
Influenza, and is convincing enough to satisfy even the most conservative as to the 
value of Mixed Vaccine prophylaxis in this class of infections. 


Theoretically, a Mixed Vaccine which protects against Influenza and (even tem- 


porarily) against Pneumonia and the other complications following Influenza, is 
better than one which protects only against Influenza. Practically, this seems to 
have been proved by the experience of many physicians in widely separated areas, 
and our faith in Mixed Vaccine Respiratory Infections,—“M. V. R. I.”—as a prophy- 
lactic has been more than justified by the splendid protective results following its 
use. 


Just haw permanent is this immunity has yet to be established, but if it is for 
no longer than two or three months it is stl a remarkable stride in preventive 


therapy. 


As a preventive of recurring “colds” which make life miserable for so many 


every winter, it has been found by many physicians that in most instances three 
prophylactic doses administered three or four days apart in the fall, followed by 
two more doses at three or four day intervals, three months later, are sufficient to 
carry such individuals through the trying winter months in good health. 


Of course resistance can be broken down by unusual stress of exposure, lack of 
sleep, fatigue and bad habits generally. But even in such cases there is usually a 
remarkable showing of increased immunity as compared with the almost entire lack 
of resistance in former winters. 


Should there be at any time a recurrence of the old disposition to “catch cold,” 
administration of one or two doses of the vaccine are usually sufficient to dispel it. 


Ask your Druggist for “Cutter’s” Mixed Vaccine Respiratory Infections. 


Cutter Laboratory 


(Operating under U. S. Gov. License). 


California 


Berkeley 


EASTERN BRANCH: 
THE CUTTER LABORATORY (of Illinois) 180 N. Dearborn Street, Chicago 
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‘THE PACIFIC’ PHARMACIST 


WHEN THE BOYS COME HOME 


A PLACE MUST BE READY FOR EVERY RETURNING | 
SOLDIER AND SAILOR PHARMACIST. 


About ten thousand Soldier and Sailor Pharmacists. will return to civil life. 
They have given up business or good position to answer the call of their country. 
What are the “stay at homes” going to do for them?~- A period of reconstruc- 


tion confronts American Pharmacy as it does every other endeavor. The recon- 
structive period will be quite as serious for those who are at home as it will for 


_ those who soon will commence to.return, Every American Druggist is face to face. 
with the highest duty to returning pharmacists, to himself and to American Phar-. 


macy. 


The American Pharmaceutical Association has appointed a Committee to handle. 


the difficult problems about to arise along common sense and broad lines, so that 
true help may be rendered and conditions may not become chaotic. The Committee 
has an appreciation of its enormous task. It means to be helpful in many directions. 
Aside from finding places for every returning Pharmacist, it plans to secure for them 
registration and educational facilities of very great benefit. 


WE NEED THE HELP OF EVERY DEUGGIST LOYAL TO COUNTRY 
AND PHARMACY. 


THE ADVISORY COMMITTEE OF THE AMERICAN PHARMACEUTICAL 
ASSOCIATION FOR SOLDIER AND SAILOR PHARMACISTS, 


C. O. BIGELOW, CHAS. E. CASPARI, 
H. C. CHRISTENSEN, EDWARD SPEASE. 
FRANK H. FREERICKS, Chairman. 


Every American Pharmacist is urgently requested to imsimedin tebe fill ‘out and — 


detach the following Questionnaire and mail it to Frank H. Freericks, Chairman, 
Mercantile Library Bldg., Cincinnati, Ohio: 


2nd. Was he a registered Pharmacist or registered Assistant? 


3rd: Is he a graduate in Pharmacy? 


Was he attending College? 


4th: Is his position with you open for him on his return? ........ 
5th: If you are the successor of one who is now in the service give his name and 


6th: "the neighboring druggist has sold out and closed store to go into the service, 


7th: Will you. have a position for a returning pharmacist when the time comes? 


8th: Do you believe it possible that you would have employment for a partly dis- 


abled Soldier or Sailor Pharmacist .............. 
9th: Would you consider selling your store to a returning Pharmacist? If so, what 
How much cash required? pe ee What is business annually? ......... 


10th: Would you entertain a partnership offer from a returning Pharmacist? If 


What is annual volume of your business? 


The Committee will be under great expense to carry on its work. It will gladly 


accept contributions. If so disposed, make your check to H. M. bins Treasurer, | 


and enclose with Questionnaire. 


All information of a confidential nature will not be published cad will be used 
in individual cases only. 
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Ist: -Give name and last-known address of employee, if any, now in the service. ’ 
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Emulsion Liver Oil 


With Hypophosphites of Lime and Soda 
50%—Cod Liver Oil—50% 


Distinctive Features—Highly Palatable 


PURE | 4 Don’t. Separate—Flows Freely 
can) 


On | Perfectly miscible in all proportions, with Water, Milk or Wine. 
| i: 1 New methods and approved machinery have enabled us_ to 
produce an Emulsion which we claim to have no_ superior. 


7-Ounce $4.00 per Dozen 
14-Ounce $7.50 per Dozen 


,6-Dozen Lots 5% Discount 
12-Dozen Lots 10% Discount 
Sample Sent Free on Request 


ANTACID LAXATIVE 


Magnesia 


Superior to Many Similar Preparations as to 


Medicinal Value 


PRICES - 


8-Ounce $2.00 per Dozen col | 


16-Ounce $3.50 per Dozen ‘ 


6-Dozen Lots 5% Discount 
12-Dozen Lots 10% Discount 


Sample Sent Free on Request 


Langley Michaels Co., San Francisco 
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FAY & SCHUELER 
St. Louls, Mo. 


PACIFIC PHARMACIST 2 
AMERICAN MEDICO-PHARMACEU- 

TICAL LEAGUE. i 
WHEN MAKING TESTS _ Twenty-second annual convention at the cht 
Hotel Astor, Times Square, New York i 
USE ONLY City, on Monday evening, May 19th, 1919. 1 | i 

First MEDICAL Association in the Hie 

Americas to co-operate with pharmacists 

GRASSELLI CHEMICAL CO S | and dentists. Membership dues $2. per ie 
| annum. All reputable pharmacists, physi- 

C. ? Acids cians and dentists are eligible. Eugenie R. dhe 
|... Eliseu, M, D., treasurer, New York City. 
Do not hesitate, but send $1 initiation Aah Bs 
fee, NOW, to Dr. S. Brothers, correspond- are 
ing secretary, 96 New Jersey Avenue, 
Laboratory Glassware Brooklyn, N. Y. ue 
Certihcate of Membership free to each - Wi 
Balances “paid-up” member. | 
Chemical Apparatus SAFETY FIRS 
JUSTINIAN CAIRE COMPANY 
Market St, San Francisco, 
| Pulls of every description. ‘ital 

Chemists’ and Assayers’ Apparatus First-class workmanship. ie 
and Reagents Order from your Jobber. Ae 
Manufactured by 


Microscope 


@ A new Microscope with side fine adjustment of | 
the lever type. The principle is that of our original — 
lever type of fine adjustment which has met the 
test of time and been very generally adopted. The 
construction is simple and durable, giving a. 
delicate movement for work with the highest 
powers, yet fapid enough for the lower powers. . 

@ The stand is of the same form as our FF and 

embodies all the good features which have com-— 
mended that model to so many purenasers. 
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Descriptive circular will be 
sent on request 
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154 SUTTER STREET, SAN FRANCISCO, CAL. 


FFS8 Microscope | 
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TABLE OF CONTENTS. 


Original Article: | 

. Heading the Sales Force List—By Edgar L. Mills Sa ae 175 to 179 
Metal Mining in California in Midyear of 1919—U. S. Geological sbiaie 

The Surgeon-General Asks for Commissions for Pharmacists— 
Personal and Drug Trade «193: to 195 


ational Licorice Company 


Sole Manufacturer of 


= OLD-F ASHIONED REMEDY FOR COUGHS AND COLDS 


The Celebrated SCUDDER and M & R BRANDS Stick Licorice 
| Put Up in 10c Individual Cartons as Above © 


| M. & R. WAFERS (in 10c bags), LOZENGES, Etc. 
‘WE ALSO MANUFACTURE A LARGE AND VARIED LINE OF DELICIOUS 


FLEXIBLE LICORICE SPECIALTIES 


FOR THE CONFECTIONERY TRADE 
Our Goods are for Sale by All Wholesale Druggists and Confectioners 
ine Coast Trade Supplied by Our San Francisco Agents 


SANTA MARINA BUILDING SAN FRANCISCO, Bal. 


| 
‘ 
f 


THE PACIFIC PHARMACIST 


Bais | Capital Stock 
Ask Your Jobber | Fire Insurance 
Druggists— 
At a Saving in Cost. 
| The druggist wikis earries A. D. F. I. 

him 25% from Board Rates. 

OIL | || During 1918 -we saved our policyholders 


$84,412.00; also $25,258.29 because we have . 
not made the “War Emergency Sur-Charge.” 


AGENTS IN 37 STATES 


including California, Oregon and Washington. 


MADE FOR THE DRUG TRADE 


Ask for our rate on your store. 
American Druggists’ 
EL DORADO OIL WORKS Fire Insurance Co. — 


1004-1005-1006 Mercantile 
Library Bldg., 
CINCINNATY, O. 


433 California Street 
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Always demand 
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Index to Advertisers 


Page 
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American Medico-Pharmaceutical League.......... 3 
Barry, The James H. Co., Printers.....:.......... 13 
Bausch & Lomb Optical Co. 3 
dc Second and third cover pages 
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Classified Advertisements 12 
Cutter Laboratory........ Second cover page 
Horlick’s Malted Milk......... 5 
Langley & Michaels 
Laxative Medicated Grapes.............. 9 


Page 
Mallinckrodt Chemical 10 
McKesson & Robbins..........cccese Front cover page 
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New England Confectionery 9 
New York Quinine & Chemical Works, The...... 
Parke, Davis & Co .Fourth cover page 
Tanglefoot Fly Paper....... Front cover page and 3 
Walrus Manufacturing Co........ 14 
13 
Widemann Goat Milk Laboratories. 163 


SCOTT GILBERT 
COMPANY 


Manufacturers of CESPI 


Specialties 
San Francisco, Cal. 
Syrup of Figs Sarsaparilla 
Castor-Lax Eye Water 
Cameo Cream Chill Tonic 
Hair Dye Castoria 
Headache Powders Olintments 


Compound Licorice Powder 
Citrate Magnesia 
Poison Oak Remedies 


Syrup White Pine Co. and Tar 
Almond Cream, etc., etc. 


Inquire about our Free Goods 
Proposition 


“What are you laughing about?” 

“Now that peace is here I’m thinking 
of the poor guys who got married to 
escape the draft.’—Judge. 


How about your errand boys? Are 
you complying with the State Labor 
Law in regard to pay, registration, 
permits, etc.? 


Dubson: What’s the matter? | 
Grubson: My daughter insists on going 
as a missionary to Tibet. Think of the 
* hardships she will have to face! 
Dubson: You’re lucky. My daughter 
insists on marrying a poet.—Mankato 
Express. 


All is not bliss that blisters. 


_No Hazard 
Autoist—How do you folks get 
along being so far away from a 
doctor? 
Native—Waz-al, ye see, most of us 
have t’ die a nat’ral death. 
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Department Pharmacy 
University California 
Has conducted sessions continuously since 
the year Eighteen Hundred and Seventy- Iwo 
THIS COLLEGE PREPARES PHARMACISTS 
FOR THEIR LIFE WORK | 
There are Five Laboratories 
and Two Spacious Lecture Halls 
Pharmaceutical apprentices and others intending to 
pursue pharmacy as a vocation may obtain particulars 
regarding prerequisite, courses of study, expenses, etc., 
by writing to the Dean | - 

Next term opens Siekdaibier Ist. Send your credentials 
to the Dean at once to avoid delay in matriculation. 
Send for New Announcement 
FRANK GREEN 
Second and Parnassus Avenues 
San Francisco, Cal. 
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After the Vacation Period Recommend 


CARMELITA 
BENZOIN and ALMOND CREAM 


For That Rou ghened Skin 


IT WILL COOL, SOFTEN and FRESHEN MOST DELIGHTFULLY 
ANTICIPATE THE DEMAND! SEND IN YOUR ORDER NOW! 


Pays You a Handsome Profit 


$3.00 the dozen 
COR ECO COM PANY 


NEW YORK FRANCISCO 
: Coreco Products Are Profit Producers 


Have Handy! 


CARMELITA 
MILK CUCUMBER 


Its healing, soothing effect upon Sunburn and Wind- 
burn is a necessity in Mid-Summer to every Woman 
Who Desires a Hasty Return to a Normal Complexion. 


See That You Have a Generous Supply on Your Shelves! 


$3.00 the Dozen 
CORECO COMPANY 


NEW YORK §AN FRANCISCO 
Coreco Products Are Profit Producers 


| 
tt This Is the Season for Just Such a Preparation As 
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New England 
Confectionery Co. 


253 Summer Street 
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~ | BOSTON . MASS. U. S. A. 
Laxative Mepicaten Grape Go, 4 
CALIFORNIA 3 
Laxative Medicated Grapes are clean, ripe, sound -f- Lye 
Muscatel Grapes, especially dried, seeded and med- Manufacturers of High vale 
icated with active ingredients for the treatment of : ‘i a 
Constipation and disorders of ‘the stomach, liver |. || Grade Chocolates and 
CROWN HEADACHE POWDER Confectionery 
Makes 
Friends 
Makes 
Money 
TRADE MARK 


Have been in use for 18 years, and proven satis- 
factory to the consumer and profitable to seller. 
Half dozen free goods with an order for three ; 
dozen, either size. Ask your jobber. | : 

Guaranteed by the F. A. Weck Co. under the 
Food and Drugs Act of June 30, 1906. Serial No. 3601. . 


THE F. A. WECK CO. Always sign of best in confections 
501 THIRD AVENUE, Richmond District | | 
SAN FRANCISCO, CAL. 


STATEMENT OF THE OWNERSHIP, MAN- security holder appears upon the books of 
AGEMENT, CIRCULATION, ETC., REQUIRED the company as trustee or in any other fidu- 


BY THE ACT OF CONGRESS OF ciary relation, the name of the person or 
AUGUST 24, 1912, corporation for whom such trustee is acting, 


yee +s is given; also that the said two paragraphs 
Of monthly, contain statements embracing affiant’s full 


at San Francisco, California, for October knowledge and belief as to the circumstances 


1, 1919 
; and conditions under which stockholders. and 
—_ss security holders who do not appear upon the 
books of the company as trustees, hold stock : | So 


Before me, a Notary Public in and for the and_ securities in a capacity other than that 
State and county aforesaid, personally ap- of a bona fide owner; and this affiant has no 
peared H. B. CAREY, who, having been duly reason to believe that any other person, asso- aie | 
Sworn according to law, deposes and says that  gjation, or corporation has any interest direct | 3 whale 


én 


=. 


he is the publisher of the “Pacific Pharmacist,’”’ or indirect in the said stock, bonds, or other 
and that the following is, to the best of his’ securities than as so stated by him. 
knowledge and belief, a true statement of 5. That the average number of copies of. | «aah s 


the ownership, management (and if a daily each issue of this publication sold or dis- ie 

paper, the circulation), etc., of the aforesaid tributed, through the mails or otherwise, to ie 
publication for the date shown in the above paid subscribers during the six months pre- . ais 
caption, required by the Act of August 24, ceding the date shown above is. (This in- ees 


1912, embodied in section 443, Postal Laws formation is required from daily publications 
and Regulations, ‘printed on the reverse of only.) 
this form, to wit: 


—- 


H. B. CAREY. 


ness managers are: (Seal) R. M. BROWN, 
poration, give its name and the names and for it; if food, YOu: toil 


and other security holders owning or holding toil, and not by self-indulgence and in- ell 
1 per cent. or more of total amount of bonds. r ip 
mortgages, or other securities are: (If there dolence. When one gets to love work, | | Aa ae 


are none, so state.) None. ‘ 

4. That the two paragraphs next above, his life is a happy one.—Ruskin. 
giving the names of the owners, stockholders, | | | 
and security holders, if any, contain not only eal : | 
the list of stockholders and security holders | 


as they appear upon the books of the company | isl 
but also, in cases where the stockholder or Goods unseen rarely sell themselves. 
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PRESCRIPTION 


The reputation of the Dat 
the Physician—and the welfee of the Patient require 
that chemicals used in dispensing should conform > 
to the highest standards for purity. When ordering 
chemicals for the dispensing 


SPECIFY 


CHEMICALS 


gist—the satisfaction of 


ST. LOUIS 


Mallinckrodt Chemical Works 


NEW YORK 


PHARMACY STUDENTS 
PURCHASE THE BEST 


| Answers to Questions Prescribed by © 
LUDY 


PHARMACEUTICAL STATE BOARDS 


Second Edition Revised According to 


NINTH EDITION OF THE 
PHARMACOPOEIA 


8 vo. 373 pp. Price $2.50 net. 
JOHN JOS. McVEY, Publisher, Philadelphia 


Have Your Local Views Made Into 


POST 


Finest American made 
Platino, Sepia and Hand Colored 


THE ALBERTYPE CO., Brooklyn, N. Y. 


Sal Hepatica 


SMALL SIZE .......... 
$2.40 Per Doz. 

MEDIUM “ee 
4.80 Per Doz. 

LARGE SIZE ......... 
9.60 Per Doz. 


Quantity discounts: 


6 doz. small (or equiv- 
alent), 5% 

24 doz. small (or equiv- 
alent), 8% 


ALL JOBBERS 


Bristol-Myers Co. 
NEW YORK 


Fellows’ Syrup 


IMPORTANT NOTICE 


This is to remind you that most sales of 


|} FELLOWS’ SYRUP OF HYPO PHOS- 


PHITES are made on Physicians’ prescrip- 


| tions, in which case the profit to the retail 


druggist is nearly 100%, 


_ This means that the Physician sends you a 
desirable customer; and the least you can do 


| is to treat him fairly, and supply the prepara- 


tion prescribed, Fellows’ Syrup. 


Members of the retail drug trade are 
warned against buying or selling colorable 


| imitations of the well-known yellow-wrappec 


package of Fellows’ Syrup. The _ highest 
Courts have decided that such an act is an 
infringement of the Trade-Mark Law, and 
makes the offender liable to a suit for 
damages. 
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An Independent Journal Devoted to Progressive phere 


Vol NOVEMBER, 1919 No. 7 


Published on the Fifteenth Day of the Current Month on behalf 
of the Pharmacists and in the interests of the Drug Clerks. 


H. B. CAREY, Manager 


Editorial Staff: 
H. B. CAREY 


Address all communications and make all checks and money orders payable to The 
Pacific Pharmacist, 1294 Ninth Ave., San Francisco, California. 

Communications on questions pertaining to Pharmacy and the Drug Business are 
The name of the writer should accompany wochapiad article, not necessarily for 
publication, but as a guarantee of good faith. 


EDITORIAL 


J. H. DAWSON 


solicited. 


HISTORY OF PHARMACY IN 
COLLEGE CURRICULUM. 


Until recently. the majority of pro- 
fessions have not made any definite 
effort to make the history of the pro- 
fession a brief part of the curriculum. 
We believe it a necessary and desir- 
able part of any professional man’s 
education to at least have the main 
periods of the history~ of his pro- 
fession in mind, as able to intelli- 
gently realize the trend of progress 
which the profession has made, and 
it .is some inspiration to him _ to 
feel that later on he may be able 


to contribute at least a small chap- 


ter in the history of his profession. 
It, too, would be a stimulus to the 


student’s 


Be DESSEL 


for its inclusion in_ such 
The majority of professional 
are inclined to cram_ the 

mind full of cold facts 
which are, to be sure, necessary and 
desirable, but too often 1t narrows the 
student’s mind and tends to lessen 
the future usefulness of such a 
student in behalf of his profession; 
but the greatest usefulness of it all, 
in our opinion, would be the inspira- 
tion which it might give a student to 
do original work and to contribute 
something of worth-while quality in 
behalf of the profession. —— 

THE PAcIFIC PHARMACIST is. glad 


future 
schools. 
schools 


to nete that the historical section of 


the A. Ph. A. recently emphasized the 


value of this important subject in the 
curriculum and expressed the hope 
that every school would soon include 
the history of Pharmacy in the cur- 
riculum. THE. PAciFIC PHARMACIST 
heartily endorses. this and hopes it 
may soon be iil about. 


research worker who would have 
some idea of the gradual develop- 
ment of the aupert | matter of his 
profession. 


Everyone knows that the  curri- 
culum of our common schools, high 
schools and university practically all 


have or require a reasonable amount 
of history. It is.a source of inspira- 


tion and a fountain of information 


which is useful and valuable to the 


average student. We believe that 
such a brief course should be a part 
of the curriculum of any professional 
school and sincerely hope that ar- 


rangements be made in the near 


IS: THE AVERAGE HOME 
SANITARY? 


The California State Board of 
Health wants to know if the average 
home is conducted along approved 
lines of sanitation. | 

Are individual towels provided? 
Are common drinking utensils used? 
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Are dishes thoroughly and properly 
washed? Are cups, forks and spoons 
scalded after each usage? Are soiled 
handkerchiefs properly cared for? 
When one member of a family con- 
tracts a common cold, other members 
generally contract colds in due season. 


Affectionate greetings, the kissings 


and the embracings, even hand-shak- 
ing, between infected and uninfected 
members have considerable to do with 
the transmission of colds as well as 
the promiscuous sneezings and care- 
less nose-blowings. Droplet and spray 
infections also play their part. These 
methods of transmission are impor- 


tant and probably constitute the chief 


factors in the spread of common 
colds. | | 


On the other hand, the use of the 


common towel and drinking cup, the 


careless washing of dishes, especially 
cups, forks and spoons, as well as 
the careless disposal of soiled hand- 


kerchiefs, may, under some condi- 


tions, be of even greater importance 
in the spread of common colds. 

At any rate, no household can afford 
to neglect the practice of common 
approved methods of sanitation. Their 
adoption will undoubtedly have con- 
siderable to do with the prevention 
of the spread of communicable dis- 
eases other than common colds. No 


family should tolerate the common > 
towel or the common drinking cup, 


and as for the efficient washing of 


dishes, that is the pride of every good 
housewife. 


VENEREAL DISEASES REPORT: 
ABLE. 


Many of the States require the re- 
porting of venereal infectious diseases. 
Some States require the reporting of 
such cases by number only. For ex- 


ample this is the method in California. — 


Other States require that no distinc- 


- tion be made in the reporting of ve- 


nereal diseases. In Minnesota it is 


necessary to ‘make: specific. report of 


venereal disease. A prominent physi- 


cian was censored and fined for fail- 

ure to comply with this law. | 
While in some cases it may work a 

hardship, yet doubtless in the end it 


-will best serve the public good. If 


the reporting be done carefully and 
honestly much good doubtless would 
result. We hope the majority of 
States will shortly require that all ve- 
nereal cases be reported without fear 
or favor. 


QUACKERY WITHOUT DRUGS. 


In all ages bist pharmacy has been 
much afflicted with nostrum and quack 


patent medicines, which did _ both 
pharmacy and medicine a great injus- 


tice, not to mention the victim who 
was bunkoed into taking them. Be it 
said to the credit of decent pharma- 
cists that he never sponsored or advo- 
cated this kind ‘of medication. 


“A new form of quackery has been 


coming to the front. This under a 


hundred different headings is summed 
up in quotation marks, “Disease cured 
while you wait, without the use of 
drugs.” For a very small sum of 
good money Professor Fakem and 
Doctor Quackum will tell you ex- 
actly what is the matter with you and 
how to prevent all manner of disease 
by just swallowing some fool theories 
propounded by cunning crooks or 
fools. ‘These individuals make use of 


a few elementary ideas, picked up 
from some elementary physiology or 


chemistry. And by a swish-swash dis- 
cussion of pseudo-scientific principles 
get the attention of the unsophisti- 
cated people. Some of these profes- 
sional quacks have reaped a harvest 
large enough to make the eyes of the 
patent medicine Quack green with 
envy. 
The unwary, may by dealing with 
such people, spare his stomach, but 
nevertheless poison his mind. Let us 
take comfort in the fact that not all 
the qauckery and cure-alls are re- 
motely concerned with pharmacy. 
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HEADING THE SALES FORCE 


Succeeding With Holiday Goods. 


(By Edgar L. Mills.) 


The holiday season is, in a measure, 
the harvest of the year. At this time 
the whole nation is in a gift-buying 
and a gift-making humor. The conta- 
gion spreads. People may resolve over 
and over that this Christmas they will 
be independent, that they will not 
spend their money in purchases to lav- 
ish on their families and friends; and 
yet they find it impossible to resist 
the temptation to fall in line. Few 
have the courage to stand out against 
the “I hate to disappoint them” prop- 
osition. So the individual who handles 
merchandise of any kind suitable for 
holiday sales has a golden opportunity. 

The drug clerk has an exceptionally 
fine chance to make a splendid sales 
record, for a well-stocked drifg store 
has supplies which appeal to every 
class and every age, and the store is 
open morning, afternoon and evening, 
Saturday. and Sunday. It is a com- 
bination which is very difficult to 
beat. 

And yet, in every store, some clerks 
will sell far and away more goods 
than others, even with the same stock 
to show and the same class of cus- 
tomers to handle. Some clerks will 
argue that they receive a stated salary 
anyway, and they see no reason for 
attempting to corner the customer 
‘market. Others, perchance, who re- 
ceive a commission, will see personal 
reasons for increasing the amount of 
their sales slips, for in the end they 
benefit themselves by the business 
they transact. 

But the self-respecting and ambi- 
tious clerk will not be governed bv 
the matter of monetary return. He 
will look at the situation from a 
broader standpoint and will say to 
himself: 

“This store needs all the Christmas 
business it can get legitimately. Every 


person who comes in here comes to 
look and presumably to buy. I am 
positive that we have articles of merit 
which will give him as good value 
for his money as he can get elsewhere. 


So the situation resolves itself into a 


contest between me, and the clerks in 
other stores. I propose to demonstrate 
that I am as good-a salesman as the 
best, and I will prove it by making 


such frequent sales and of such 


amount that, in this store at least, l 
shall head the sales force list! Al- 
ways remembering that when I in- 
crease my efficiency, I increase my 
worth.” | 


Helpful Displays. 
The arrangement or display of stock 
means a great deal in helping to sell 


it. Goods attractively shown in win- 
dows, in cases, on counters and tables, 


catch the eye, arrest the attention and 


create interest. 
At the holiday season, care must be 
taken that displays are unusual and 


are kept in first-class order.. There is 


a great temptation, you know, to fol- 
low the general color scheme and 
Christmas tree idea of decorating too 
exclusively. This is a mistake, for 
unless something distinctive in the 
way of display and setting is offered, 


there will be nothing which will dif- — 


ferentiate your store or your goods 
from those of your competitors. To 
be sure, the Christmas colors are 


green and red, and it is timely to use 


white batting sprinkled with diamond 
dust to resemble snow, but there is no 
reason for not using these colors and 
materials in some way which is a 
little different. Think the matter over, 


and plan your display well in ad-. 


vance. It will pay to use perfectly 
good time and gray matter in working 
out this subject to a successful finish. 

What if the other clerks in the store 
do get the benefit of the thought and 
work you are expending? That is all 


right. If more customers come into 


the store you stand your chance of 


getting your share of them, and there 


is lots more fun in being in a game 
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which moves along fast and furiously, 


than in one in which the players all 


but go to sleep! 

In many stores, the initial Christmas 
displays are arranged with care and 
are artistic, but after a few days the 
goods get pulled about and disar- 
ranged, the clerks get tired, and there 
is less enthusiasm in arranging the 
optical feast for those who are to be 
pleased. 

Probably the best way is for each 
clerk to be responsible for the ar- 
rangement and care of a certain sec- 
tion of stock. This is the plan fol- 
lowed in department stores and in 
departmentized drug stores, because 
it has been proved that what is every- 
body’s affair is no one’s. A certain 
competitive spirit enters into display 
and arrangement when it is to be 
measured up beside the work of some- 
one else, and that in itself adds zest 
to the game. 

Just and Profitable Pricing. 
The matter of pricing is one of 
concern to the earnest clerk. If the 
goods he handles are priced higher 
than they have a right to be, or the 


quality is poorer, customers will be 


difficult to sell, and those who do 
buy will be prejudiced against the 
store when they discover that they 
‘“‘paid too much for their whistle.” 


The matter of pricing Christmas 
goods is an important one, for a 
reasonable profit must be allowed, and 
yet in justice to everyone concerned, 
overcharges should not be made. Last 
Christmas an interesting situation de- 
veloped peculiar to the times. ‘The 


armistice was signed November 11th, 


and everyone foresaw the discontinu- 
ance of enlistments and the return of 
our soldier boys. 


stores everywhere were liber- 
ally stocked with comfort kits, money 
belts, housewives’ and soldiers’ sup- 
plies generally.. These had been in 
great demand, but over-night they be- 
came a drug on the market. 
marked them down sharply, and peo- 
ple who were still of a mind to buy 
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these goods shopped about-and got 
the best price they could. As a re- 
sult, the proprietor who held his stock 
up to. the original price handicapped 
his clerks, who, of course, were un- 
able to sell, no matter how hard they 
tried. 
‘Importance of Good Buying. 

Then, there is no denying that many 

drug stores buy their fancy goods ot 


high-priced sundry houses, and so are 


not able to compete with other deal- 
ers who carry the same lines and who 
buy with discriminating care only 
after they have canvassed the market 
from A to Z. 

For example, if Mrs. Smith or Mrs. 
Brown can get a better toilet soap, 
a more attractive. bottle of perfume 
(or one which looks more for the 
money), at the Boston Department 
Store than she can at the Square Deal 
Pharmacy, she will go to the depart- 
ment store. .Why shouldn’t she? Like 
as not, fhe buyer for the department 


store has been skirmishing around 


everywhere for months and is able to 
put out some real leaders, while the 
over-worked druggist has just gone 
to his jobber, or to two or three at 
most, and selected what was offered. 
That day of easy buying is passing 
forever, and it is just as well that it 
is! The war has speeded its going. 

Clever buying, right pricing, and 
skillful management will make selling 
easy, but many drug clerks cannot 
start as near to the root of things as 
this. They are expected to take the 
assortment put into their hands and 
to sell it, and when all is said and 


“done, the man who can head the sales 


force list, even if he carries a handi- 
cap, 1s going some, and is getting 
valuable experience from which he 
can profit later on. It is quite as 
important to learn what to avoid do- 
ing as to know what to do. 


The Three Classes. 


Customers who present themselves 
to the drug clerk, for holiday goods 
at least, will resolve themselves read- 
ily into three classes. First, those who 
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know what they want and have come 
after it. Second, those who want some- 
thing and have no idea what it is. 
They are buying articles to give away 
and want something which the recip- 
ient will not duplicate what is in 
hand. Third, those who are going the 
rounds of the stores and who have 
small idea of buying anyway. 

The first class of customers is easy 
to handle, provided you have what 
they want. Then it is merely a mat- 


ter of delivering the goods. But if 


you haven’t what they want, real sales- 
manship is brought into play to show 
what you have and to present it in 
such a manner that a- sale will be 
made. 

For example, Mrs. Smith approaches 
the drug clerk and asks for a certain 
make of camera, the size of which 
she indicates by the firm lettering. 
This camera is not in stock. Only 
a very dull salesman would say, “We 
haven’t it,” and let it go at that, for 
he would know that Mrs. Smith has 
the money in her pocket to buy the 


camera for which she has inquired, 


and so in an instant he would know 
that the one she has asked for takes 
pictures of postcard size, and that he 
has two other cameras which will do 
the same work equally well. 


Before he makes any answer, he 
will have, his hand on one of these, 
and after examining it a moment, will 
give the information frankly: 

“No, we haven’t a Westlake, but we 
have a very fine Amberco, which takes 
pictures that size, and which is giv- 
ing great satisfaction. And we have 
this one also—the Bluebell. Either of 
these I know would satisfy you.” — 

Whereupon the drug clerk is, per- 
fectly justified in proceeding to give 
the special points of excellence of each 
of the pieces of apparatus before him. 
He should not give too many, but 
should stress the leading points, giv- 


ing prominence and preference to the 


camera which he thinks will please 
the customer best. By the exercise of 
a little tact, by a thorough knowledge 


of his goods, by mentioning any free 
service connected wth the article, and 
perhaps casually dropping the names 
of some of the prominent people who 
have purchased and used the article 
with satisfaction, a sale will nearly 
always be made. 

But this is not all. The next step 
must never be forgotten. People who 
go shopping at holiday time are sure 


to have others on the list to buy for 


too, and it is up to the clever sales- 
man to be on the alert to catch the 
first hint and every hint which will 
serve as a lead in making furthér sales. 

Perhaps Mrs. Smith says to her 
companion, “I wonder if it wouldn't 
be better to give the camera to James. 
Then both children could use it. We 
can look for Something els for Alice.” 

The clerk who is concentrating on 
his job will not appear to notice this 
until the camera sale is made, but 
he will be doing a lot of thinking in 


the back of his mind, and when the 


opportune moment comes he will be 
able to suggest pleasantly: 

“If. you would like another giit 
about the same price for the little 
girl you spoke of, you might be in- 
terested to see this manicure set. It 
is wonderful value for the money and 
would encourage any growing girl to 
eroom herself beautifully.” 

Many times has the writer seen this 
method of following “leads” worked 
by the clever clerk, so that two, three, 
and even four sales were made where 
in the beginning there was prospect of 
only one. The individual who is suc- 
cessful, however, will have to concen- 
trate on his job. He cannot be carry- 
ing on a laughing conversation with 
Mame or Jimsy or Hughie, back of 
the counter, while the customer is 
looking over the stock. 


The Personal Touch. 


The second class of patrons is not 
dificult to handle. In fact, they are 


a relatively easy proposition, for most | 


of them are amenable to suggestion. 
Naturally, they will not buy what- 


ever you, the clerk behind the coun- 
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ter, choose to show them, for remem- 
ber that practically every article of 
holiday goods bought is purchased 
with the definite idea of giving it to 
some person. If you can find out 
something about the individual to be 
provided for, a sale is all but: assured. 

If the customer confesses that she 
is looking for a suitable gift for an 
old lady, then articles must be shown 


which would be likely to please an 
elderly woman whose eyesight was 


none of the best. The clerk will in- 
stantly review just what he has which 
will be likely to fill this bill—a sober, 
little black velvet hand bag, a reading 
glass, a hot water bag in a fancy case, 
an electric bed warmer, a pleasing 
toilet article, a bottle of smelling salts, 
or something on that order. 


If the gift is to be purchased for a 
baby, he has teething rings, ivory rat- 
tles with silver bells, baby toilet sets, 
tiny hot water bags, baby tooth 
brushes, fancy boxes of talcum, scales 
for weighing the little person, elec- 
trical bottle warmers, baby sized ivory 
hand mirrors and perhaps a few other 


similar articles. 


Naturally, when the customer ap- 
proaches the clerk, some article will 
be asked for, and this article will 


- usually give a hint as to the sex or 


age of the one for whom it is pur- 


chased. Sometimes the customer will 


say without hesitation, “I am looking 
for something for a boy about ten 
years old. I do not want to pay more 
than a couple of dollars. What have 
you that a boy will like?” Then it is 


easy to show an inexpensive fountain 


pen, a watch, a pocket knife in a fancy 


case, or anything else the stock affords. 


By keeping close watch of the cus- 
tomer, the clerk who would head the 
sales force list can tell in an instant 


whether the article shown is liked or 


not, and it is very important for him 
to discover why it does not please, 
that he may know what else to show. 
Is it too expensive? Is it an article 
that does not appeal? Has the recip- 


ient something of the kind already? 


1 


Does it look too little for the maoney 
Is its use too limited? 

These and other questions must be 
met in the clerk’s mind and answered 
without direct inquiry to the customer. 
The clever salesman will know almost 
instinctively why an article of holiday 
goods is not accepted, and knowing 
why he will be able to present some- 
thing else more likely to fill the bill. 

The third class, or those who are 
just looking, are the most difficult of 
all. They have been from store to 
store and know what the different 
counters present. They are posted on 
values, and they have no notion of 
buying anything unless they see some- 
thing which is a novelty and a bar- 
gain. Then they are rather sure to 
buy, arguing in their own minds: 
“This is cheap, and I can give it to 
somebody. I am sure to get a gift 
at the last minute from someone [| 
haven’t remembered, and this. will 
come in handy.” 


These people usually hiine around 
and take up a lot of valuable time, 
making the clerk impatient if he sees 
other perfectly good prospects waiting 
to be served. ‘The quickest and best 
way to get rid of these people is to 
show them the goods which will be 
most likely to take their eye—a basket 
of odds and ends, a bargain offering in 
silk-covered sponge bags, some un- 
usual but pleasantly tinted note paper 
in Christmasey boxes, some marked 
down ivory nail files, an assortment 


of novelties especially bought for the 


Christmas trade, etc., etc. In the 
rush of the Christmas season, a clerk 
is excusable who shows such custom- 
ers goods most likely to interest them 
and then takes care of another cus- 
tomer while they are looking to sce 
of there is anything they may chance 
to want. 


By being able to catalog customers 
quickly into the different mental pig- 
eon-holes where they belong, the clerk 
can make from two to three times as 
many sales as the one who blunders 
along without following any definite 
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policy. Under all circumstances, the 
man behind the counter should keep 
sweet and remain courteous. He may 


get tired and foot weary and nerve 


frazzled, but it will not help any for 
him to give way to impatience just 
because the customer is unreasonable 
or exacting. 

It is interesting, under any circum- 
stances, for the man behind the coun- 
ter to know just how much goods he, 
personally, has sold during the Christ- 
mas season, and if others. keep the 
same record, the comparison will be 
valuable, for anyone who is in a race 
and does not try to win, isn’t worth 
the salt he eats on his potatoes. 

As a matter of pride, practice, and 
profit, study the holiday trade with 
a view to heading the sales force list. 


— * 


METAL MINING IN CALIFORNIA 


IN MIDYEAR OF 1919. 


The outstanding feature of metal- 


mining in California during the first 
half of 1919 is the. closing down or the 
restriction of the operations of some of 
the principal productive deep mines. 
A number of mines, according to C. G. 
Yale, of the United States Geological 
Survey, Department of the Interior, 
have been closed by labor strikes; others 
by the low prices of the metals pro- 
duced, the high cost of labor and sup- 
plies, the scarcity of skilled labor, and 


high taxes and other “war conditions.” 


Moreover, for the last few years there 
has been a very manifest disinclination 
to invest capital in metal mining, espe- 
cially in the older centers of the in- 
dustry. The copper and lead mines have 


been most materially affected by these © 


conditions, but the larger deep gold 
mines have also had their troubles. The 
gravel mines, especially the dredge 
properties, have not been so seriously 
- affected as the quartz mines, yet their 
costs ‘have greatly increased and they 
have had difficulty in obtaining sufficient 
competent help. The war surcharge 
cost for electric power has been the 
greatest’ burden borne by the gold 


dredgers, who assert that the voltage 


has gone down while the rates have 
gone. up. 

During the first six months of 1919, 
the United States Mint and the local 
smelters and refiners, to which most of 
the newly mined gold in California is 
sent, received from the mines in the 
State $390,573 less gold and. $24,511 
less silver than during the first six 
months of 1918, but as the annual out- 
put of gold is now $17,000,000 to $20,- 
000,000 this difference in the output 
during the first half of the two years 
is insignificant. In 1918 there. was a 
falling off in the production of gold, 
compared with 1917, of over. $3,500,000, 
but the small loss in the first half of 
1919 compared with that in the first 
half of 1918 shows that the decline in 
output has been materially checked and 
that under normal conditions the out 
put of gold in the State will take the 
up-grade. 

In this connection it should be noted 
that the reduction in the quantity of 
sold produced may be attributed to a 


decrease in the output of the larger — 


mines. The number of producing mines 
in the State has materially increased 
during the last year or year and a 
half, but the increase in number is 
really among the smaller mines, espe- 
cially the deep or quartz mines, which 
after a few years of idleness are now 
being reopened and reworked. The 
Mammoth plant of the United States 
Smelting and Refining Co., the most 
productive mine in California, all metals 


considered, ceased operation on May 15, - 


because of labor trquble. For some time 
there had been a serious shortage of 
labor in the Little Backbone and other 
copper-mining districts, which compelled 
the Mammoth to keep its smelter oper- 


ating only on reserve stocks of ore. 


Early in May certain of the mechanics, 
including the machinists, boiler-makers, 
and operators of trains, demanded an 
increase in wages to those paid when 
the Government price of copper was 26 
cents a pound and also a Saturday half- 
holiday. The miners themselves did not 
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- join in this strike of the mechanics. As 


the company was operating at a loss and 
could not obtain org from the reserve 
stock piles without locomotor cranemen 
and could not keep the smelter in opera- 
tion without machinists and _ boiler- 
makers, it was forced to close the smel- 
ter for an indefinite period, although 
development work was continued in the 
Mammoth mine. The closing of the 
smelter, however, stopped work at a 
number of other mines, which had been 
shipping ore to it, among others, the 
Afterthought mine. The Penn Mining 
Co., mining copper in Calaveras County, 
ceased operations, and the output of 
the Calaveras Copper Co. has been 
materially curtailed. A number of cop- 
per properties in ofher counties also 
have stopped work, owing to the low 
price of the metal and the scarcity of 
labor. 


The most productive lead and zinc 
mine in the State, the Cerro Gordo, in 
Inyo County, has also been closed down 
because of labor trouble. 
Argonaut mine, Jackson, Amador Co., 
the most productive of the Mother Lode 
mines, stopped work there for two 
months, but operations were resumed 
June 1. Fumes from the fire hampered 
work materially in the adjoining Ken- 
nedy mine, another large producer. A 
miners’ strike at Grass Valley, Nevada 
County, the region including the most 
productive deep gold mines of Califor- 
nia, materially curtailed for a time the 
gold output of the North Star and other 
large properties. The larger mines have 
greatly reduced their working force and 
will not be able to operate to advantage 
for some time. The lower levels will 
have to be pumped out. 


~ 


It is pleasant. to note renewed activity 
at the gravel mines in California, par- 
ticularly at the hydraulic and drift 
mines. In Trinity and Siskiyou coun- 
ties a large number of mines that have 
been more or less idle have good ac- 
counts of themselves this year, when 
an abundance of water was available. 
Some of the town sites—old, historic 
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places like St. Louis, Sierra County— 
are being hydraulicked in these days, 
the towns having been abandoned. In 
the same region hydraulic mining on a 
large scale is contemplated also at How- 
land Flat, Port Wine, La Porte, and 
other mining camps whose history can 
be traced back to 1849. The Liberty 
Hill Mining Co. is strengthening and 
raising its large debris dam near Dutch 
Flat, preliminary to an increase in oper- 
ations, and the Marysville-Nevada Wa- 
ter Power Co. is building a very high 
restraining dam at Colgate, Butte Coun- 
ty, for debris produced by hydraulic 
mining. This dam will take tailings 
from gravel mines at Brandy City, 
Scales, Depot Hill, Horse Valley, and 
other mines in that region. The Mam- 
moth Spring Mining Company has re- 
sumed work on its drift’ mines in the 
Dutch Flat Region, in Placer County. 
Work at numerous silver-lead proper- 
ties in Inyo and San Bernardino Coun- 


ties has been started within the last six 


months. Some of these are old mines, 
which have been idle for 20 years or 
more. Rich silver ores have recently 
been discovered’ near Randsburg, in 
Kern County, and their discovery has 
stimulated active prospecting throughout 
that region. The deposits are being 
mined with local capital. 


U. S$.-GEOLOGICAL SURVEY. 


THE SURGEON GENERAL ASKS 
FOR COMMISSIONS FOR 
PHARMACISTS 
During the meeting of the Amer- 
ican Pharmaceutical Association in 
New York, a letter from the Surgeon 


‘General of the United States Army, 


Dr. Ireland, was read, in which he 
announced his ‘intention of asking 
for the organization of a Medical 
Service Corps for the United States 
Army, and agreed to provide a limited 
number of commissions for pharma- 
cists in this corps. Carrying out 
this promise, Dr. Ireland appeared 


before the Committee on Military Af- 


fairs of the House of Representatives 
on October 3. and after presenting the 
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need of a service corps. was directed 
to draft a bill which would supply 
this need. In speaking before the 
committee, Dr. Ireland said: 


“T would like to have a few minutes 
to put up a proposition which I be- 
lieve is greatly in the interest of the 
efficiency of the Medical Department. 
This could be accomplished without 
expense. For some time ‘we have 
needed a service corps.. During the 
Civil War field hospitals and ambu- 
lances were authorized along about 
1862, and at that time by act of Con- 
gress and by order of the War De- 
partment line officers could be de- 
tailed to act as quartermasters at our 
general hospital and as commanders 
of ambulance companies. ‘They did 
work of a non-professional charac- 
ter. It is needless for me to tell the 
committee that the quality of off- 
cers we want to do that work will 
not come to the Medical Department 
in time of active operation. They, 
of course, want to remain with their 
command. ‘That has resulted in the 
medical officers commanding the am- 
bulance companies. having charge of 
our transportation, acting as adjutants 
of our hospitals, being the quarter- 
masters or property officers or mess 
officers in our large institutions. 


It has taken an enormous number 
of these highly trained medical offi- 
cers for non-professional work, which 
is a great wastage of material, as they 
ought to be taking care of the sick 


and doing professional work. We 


would like to make enlistment in the 
Medical Corps popular by offering 
men a commission, after five years’ 
service, in a service corps. They must 
come in the Medical Department and 
serve as enlisted men for five years, 
and at least three years of that time 
should be in the grade of non-com- 
missioned officer, indicative that they 
have made good as enlisted men. 
After a certain length of time they 
could be examined under regulations 
prescribed by the Secretary of War 
and commissioned in the service corps. 


They would be our adjutants, prop- 


erty officers, mess officers, pharma- 


cists, and perform all such non-pro- 
fessional work. ‘The Medical Corps 
is willing to give up officers in the 
grade of major, captain and first lieu- 
tenant sufficient to organize that 
corps. We ask for one service corps 
man for every two thousand enlisted 
men, and we will give up enough 
of our seven tenths of 1 per cent. of 
medical officers in the Medical Corps 
to organize that service corps. ‘That 
would make enlistment in the Med- 
ical Corps very attractive. It pro- 
vides a future for the enlisted man. 

It would solve another problem 
which has bothered the department 
for a long time. There is some need 
for pharmacists in the United States 
Army. They have them in the Navy. 
They have a Pharmaceutical Corps. 
There is not a sufficient need to or- 
ganize a pharmaceutical corps in the 
Army, but if we had a service corps 
we could take care of a _ certain 
number of pharmacists in that serv- 
ice corps.” 

The Chairman of the Committee 
then asked: “That statement that 
there is no need for a pharmaceutical 
corps in the Army is not admitted by 
the pharmacists, is it, General?” 

General Ireland replied: “I think 
they believe, and have believed for 
many years, and have insisted for 
many years, that we should have 
pharmacists in the Medical Depart- 
ment ;-.but I have had a talk with the 


-pharmacists, and they have agreed 
that if we can secure a service corps 


and will give them a limited number 
of pharmacists, they will accept that 
and be satisfied. I believe the phar- 
macists of the country will accede to 
what I have said.” 

Dr. Ireland subsequently presented 
the following plan: 


“Army Reorganization—Proposed Sec- 
tion Relating to Medical Service 
“A Medical Service Corps is hereby 
established, which shall be a part of 
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the Medical Department, and shall 
consist of a commissioned force and 
an enlisted force. 


“The commissioned force of the 
Medical Service Corps shall. consist 
of officers, the total number of whom 
shall approximately be equal to one 
for every 2,000 of the total enlisted 
strength of the Regular Army author- 
ized from time to time by law, and 
shall be distributed by grades as fol- 
lows: Majors, 25 per cent.; captains 
and first lieutenants, 75 per cent. Pro- 
vided, that if by reason of a reduc- 
tion by law of the authorized en- 
listed strength of the Regular Army 
the total number of officers in the 
Medical Service Corps commissioned 
previously to such reduction shall for 


the time being exceed the equivalent 


of one for 2,000 of such reduced en- 
listed strength, the total number of 
said officers shall be reduced to said 
equivalent in the manner prescribed 
by the first proviso of section 10 of 
the National .Defense Act, approved 


June 3, 1916 (39 Statutes at Large 
166), respecting the Medical Corps. 


Provided, further, that the number of 
majors in the Medical Corps author- 
ized by section 10 of the National 
Defense Act, approved June 3, 1916 


(39 Statutes at Large 166), shall be 


diminished by the number of majors 
in: the Medical Service Corps, and 
the number of captains and first lieu- 
tenants in the Medical Corps shall be 
diminished by the number of captains 
and first lieutenants in the Medical 
Service Corps. Provided, however, 
that nothing in the last preceding 
proviso shall be held or construed so 
as to discharge any officer from the 
Medical Corps of the Regular Army 
or to deprive him of the commission 
which he now holds therein. 4 


“The officers of the Medical Service 
Corps shall be utilized so far as prac- 
ticable in the perfomance of the busi- 
ness and administrative functions of the 
Medical Department, to wit: As ad- 
jutants of Medical Department units, 
registrars of hospitals, pharmacists, 


medical property and supply officers, 
medical finance officers, hospital mess 
officers and in other positions where 
the special professional training of 
medical officers is not required. 


“The officers of the Medical Serv- 
ice Corps shall be appointed by the 
President, by and with the advice 
and consent of the Senate, from 
among the non-commissioned officers 
of the Medical Service Corps and of 
the Veterinary Corps, who shall have 
served not less than five years in 
one or both of said corps, includ- 
ing service in the Hospital Corps and 
in the enlisted force of the Medical 
Department, and not less than three 
years in non-commissioned grades, 
who shall at the date of appoint- 
ment be citizens of the United States 
and not more than 32 years old, and 
who shall have been found qualified 
by a board of not less than three 
officers of the Medical Department for 


the duties of commissioned officers of 


the Medical Service Corps upon such 
examination as shall be _ prescribed 
by the Secretary of War. Provided, 
that persons who, having previously 
been enlisted men in the Medical De- 
partment of the Army for not less 
than five years shall have served hon- 
orably as commissioned officers in 
the Army of the United States during 
the war with Germany, shall until 
July 1, 1920, be eligible regardless of 
age for appointment to original va- 
cancies in any grade in the Medical 
Service Corps created by this section. 


“The enlisted force of the Medical 
Department is hereby-merged into the 


- Medical Service Corps, and from and 


after the passage of this act shall con- 
stitute and be known as the enlisted 
force thereof. ‘The total strength of 


the enlisted force of the Medical Serv- 


ice Corps shall be approximately equal 
to, but not exceed, except as provided 
in Section 10 of the national defense 
act approved June 3, 1916 (39 Stat. 
L., 166), the equivalent of 5% per cent 
of the total enlisted strength of the 
Regular Army. authorized from time 
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to time by law, and shall include 
the grades of chauffeur and wagoner. 
Chauffeurs and stable sergeants of the 
Medical Service Corps shall have the 


same rank, pay, and allowances as 


sergeants of the Medical Service Corps, 
and wagoners the same pay and al- 
lowances as wagoners of Infantry. 
Privates first class of the Medical 
Service Corps shall be eligible for 
ratings as surgical assistant, labora- 
tory assistant, X-ray assistant, dis- 
pensary assistant, dental assistant, or 


nurse, each at $5 a month: Provided, 


That no enlisted man shall receive 
more than one rating for additional 
pay under the provisions of this sec- 
tion, nor shall any enlisted man re- 
ceive any additional pay under such 
rating unless he shall have actually 
performed the duties for which he 
shall be rated. 


“Except as hereinbefore provided, 
original appointments in the commis- 
sioned force of the Medical Service 
Corps shall be in the grade of first 
lieutenant, and first lieutenants shall, 
subject to the prescribed examination, 
be promoted to the grade of captain 


after five years’ service inthe commis- 


sioned force. of the Medical Service 
Corps: Provided, however, That the 
period during which any first lieu- 
tenant of the Medical Service Corps 
shall have served between April 6, 
1917, and July 1, 1920, as a commis- 
sioned officer in the Army of the 
United States, shall be counted as a 
portion of the period of service re- 
quired to make him eligible for pro- 
motion to the grade of captain. 
“Except as hereinbefore provided, 
the laws governing promotion in the 


Medical Corps shall, so far as appli- | 


cable, govern promotion in the com- 
missioned force of the Medical Service 
Corps. 

“Officers of the Medical Service 
Corps shall exercise command only in 
their own corps: Provided, That 
nothing in this act or any other law 
‘shall be held to deny or abridge the 
right of officers of the Medical Corps 


to exercise command in and over the 
Medical Service Corps.” 

It is understood that Dr. initio’ 
also presented this plan to the gen- 
eral staff and received their approval, 
and it is confidently believed, there- 


fore, that it will be embodied in the 


bill for Army reorganization when 
that is presented to Congress. 


~The Surgeon General of the Navy, 
Dr. Braisted, has also strongly en- 
dorsed the principles embodied in the 
Darrow Bill, which is to provide per- 
manent commissions for members of 
the Hospital Corps, up to the rank 
of Lieutenant Commander. A com- 
mittee from the American Pharmaceu- 
tical Association and one from the Na- 
tional Pharmaceutical Service Asso: 
ciation, presented this bill to Secre- 
tary Daniels in October and it is 
known that he has given it careful 


consideration and has been in confer- 


ence with the Surgeon General. The 
Army and Navy officials are endeav- 
oring to :co-operate in the establish- 
ment of these organizations, and the 
Hospital Corps of the Navy and Med- 
ical Service Corps of the Army would 
practically embrace the same class of 


_activities. 


Pharmacy proper would be but one 


phase of the various duties required 


in either organization. The filling of 


prescriptions and the manufacture of 


preparations may become a part of 
the duty of any member of the Corps, 
who is properly qualified, but in addi- 
tion to this, as has been explained in 


a number of articles appearing during | 


the war, the members of the Hospital 
Corps are expected to qualify for the 
buying of supplies, including not only 
drugs, but every kind of supply for 
hospitals, such as food, equipment, and 


materials for surgical work. They are 


required to be first aid men, chemists, 
bacteriologists, ex-ray experts, stenog- 
raphers, bookkeepers, commissary ex- 
perts, executives, and competent aids 
in every department of the medical 


service. ‘The question whether this 


work is called professional need not 
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concern. pharmacists. Much of it we 
know is work of which pharmacy may 
be proud and which does require sci- 
entific training and is properly classed 
as professional, but other work re- 
quired by the Corps will be non-pro- 
fessional. This has been done in the 
past by the medical officers, who are 
conceded to be professional men, but 
the doctors did not change the work 
to professional work, nor can it be 
changed in the future. Without ques- 
tion, the pharmacist will be given 
credit for the professional work he 
does, as it is now conceded by the 
medical men of the Navy, and his 
standing will not be injured by the 
non-professional work required. 


If both the bill proposed by Dr. 
Ireland and the Darrow Bill become 
laws, a pharmaceutical organization 
will be built up which will have a 
counterpart in the reserve corps and 
in these civil pharmacists will have 
an opportunity to enlist and receive 
training, and can advance as reserve 


officers, so that should war again 


occur, the reserve officers of the Hos- 
pital Corps and of the Medical Service 
Corps of the Army would be in line 
for rapid promotion. It is within the 
jurisdiction of the. Surgeon Generals 
of both branches of the military serv- 
ice to give recognition for technical 
training received outside of the Army 
or Navy. 


While it is not known just what 
recognition will be given graduate 
pharmacists in these corps, there are 
hundreds. of cases on record in the 
Navy where a graduate pharmacist 
has advanced in 18 months to Chief 
Pharmacist’s Mate with the pay of 
about $100 a month and all living ex- 


penses in addition.. A similar oppor- 
tunity will no doubt be provided in 


the Army, and although five years of 
service is a requirement in the bill 
before commissions are granted, ex- 
ceptions can be made if found prac- 
ticable through a ruling of the Sur- 
geon Generals, as has been done in 
the. past.. It must not be overlooked, 
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however, that many other qualifica- 
tions are necessary in addition to a 
technical pharmaceutical training, and 
among these the personal qualities are 
important. The ability to assume 
command and administer an important 
office becomes a prime requisite for 


advance. 


The situation at least is encourag- 
ing, and with this start, pharmacy will 
have every opportunity to develop in 
the work of the Army and Navy dur- 
ing the years ahead, and we believe 
that it can thoroughly demonstrate 
its importance and efficiency, and that 
we need never again be ashamed of 
the place held by pharmacy in either 
branch of the service. : 

If these bills are reported favor- 
ably to Congress, ask your Congress- 
man to give it support, and a united 


pharmacy at this time will be neces- 


sary to the completion.of this pro- 
cram and secure the _ recognition 
of pharmacy in our military organi- 
zations. 

Respectfully submitted, 


EK. FULLERTON COOK, | 
Secretary N. P. 


HINT ON RUBBER GOODS 
SELLING. 


So often a customer, usually a 
woman, brings back to the druggist a 
water bottle that has been badly 
abused or worn out from constant 
service, and insists that the bottle did 
not last a year or for whatever time 
the dealer may have guaranteed the 
article. The dealer may try to ex- 
plain that rubber is of vegetable origin 
and in consequence will not stand the 


repeated. use of boiling water, and 


that pin punctures and oils are harm- 
ful, but it is then too late. 

Mrs. Customer will say, “How was 
I to know that?” ‘The result is invar- 
iably the same—the customer gets a 
new bottle free and the dealer ab- 
sorbs the loss if the jobber or manu- 
facturer does not take pity. Quite 
likely, too, Mrs. Customer will feel 
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rather unkindly about any intimation 
that she was at fault. 

While you are selling a piece of 
rubber goods, how easy it would be 
for you to point out a few of the most 
common abuses. It only requires a 
moment. You may feel that you can- 
not spare the time, but did you ever 
realize how long it usually takes to 
dispense twenty-five or fifty cents’ 
worth of perfume? Your profit on a 
water bottle or syringe is probably as 
much as the average sale price on 
perfumes, You cannot afford to take 
‘a chance of sacrificing good profit. 


After such a warning, if anything goes ~ 


wrong, Mrs. Customer assumes an at- 
titude of doubt rather than one of in- 
sistence. The plan is worth trying, 
because your customers will be better 
satisfied, and after all, that is the 
secret of success—The Memphis 
Druggist. 


NARCOTIC DRUG CLINIC. 


Petty thievery has diminished fully 
seventy-five per cent. in New Orleans 
and the city has been saved over 
sixty to one hundred thousand dollars 
a month as a result of the successful 
operation of a narcotic. drug clinic 
under the control of Dr. M. M. 
Swords, Secretary of the Louisiana 
State Board of Health, according to 
information received by Dr. Wm. C. 
Hassler, Health Officer of the San 
Francisco Department of Public 
Health. 
At the request of several members 

of the Board of Health, who are of 
an open mind as to the feasibility 
and wisdom of establishing a narcotic 
clinic in San Francisco, Dr. Hassler 
secured from Dr. Swords detailed in- 
formation regarding the modus oper- 
andi of the New Orleans clinic which 
has been in successful operation for 
the past year. 

As a result of a careful study of 
the methods employed in handling 
narcotic drug addicts in the southern 
city, Dr. Hassler stated yesterday that 
he was fully convinced that the es- 


tablishment of a similar clinic in this 


city will eliminate the drug peddler 


and prevent the creating of new ad- 
dicts, two evils which cannot be elim- 


inated in any other manner; secondly, | 


that it will be the first step toward 
the establishment of proper institu- 
tions for the care, cure and treatment 
of these diseased persons, and that 
this narcotic clinic is one of the 


largest steps forward in public health 


that has been brought to public notice 


‘in a decade. | 


Justus S. Wardell, Collector of In- 
ternal Revenue, who in behalf of the 
Federal Government is urging the 
establishment of the clinic, has _ re- 
ceived a letter from Dr. Ernest S. 
Bishop, the eminent New York specia- 
list, unqualifiedly indorsing the nar- 
cotic dispensary or clinic. “ Dr. Bishop 
stated that such a clinic should be a 
God-send if kept to its proper province 
and competently conducted. 
According to information received 
from New Orleans the clinic there is 
self-sustaining. The method of opera- 
tion being that the drug is bought at 
wholesale price and sold to the ad- 
dict at cost plus an additional amount 
to cover the overhead expense. ‘The 
average cost to the addict is less than 


seven cents a grain. 


One of the hard and fast rules laid 
down by the management of the clinic 
is that all addicts who are supplied 
with narcotic drugs must be daily 
employed and the tendency is to con- 
stantly reduce the dosage. 

In dealing with some of the more 


important phases of his work Dr. 


Swords says: | 

As you will note in my ‘report to 
the Gavernment, the basis of opera- 
tion of this Clinic is to rival, as far 
as possible, the illegitimate “drug 
trafficker,” “morphine peddler”’ and 
“dope doctor” by supplying a legiti- 
mate place where addicts may obtain 
the drug of their addiction at a price 


so low that the illegitimate trafficker 


or others cannot compete, thereby re- 
ducing their profits to such an extent 
that they will not take the chances 


> 


4 
4 


* 


- - - ~ 


= 


Le 
mae 
f 
‘Not 
a 
ip 
a4 
‘we 
; 
| 
a’ 
| 
1, 
Wh 
| 
1" 
+ 
j 
it 
‘ 
q 


* 


= 


186 THE PACIFIC PHARMACIST 


of falling into the clutches of the law 
unless compensated by enormous 
profits which they heretofore have 
been able to obtain from their victims 
—“the addicts.” 

To prevent an already victimized 
people from being more thoroughly 
victimized by heartless, profiteering 
“ghouls,” and further, the making of 
new addicts that will enhance the 


‘peddler’s profits, increasing their busi- 


ness by constantly adding, to the 
addicts’ world, new recruits. 


The ‘preventing of petty theivery, 


which is a tax or burden on society | 


for the reason that an addict who is 
compelled to pay from $1.00 to $3.00 
per grain for morphine is forced to 
indulge in “petty thievery” in order 
to meet the exorbitant demands of 
the “trafficker” ig in itself a big for- 
ward step. I will say that I believe 
the operation of this clinic has saved 
the City of New Orleans not less 
than from $60,000.00 to $100,000.00 
per month since its inception, in 
handy articles stolen and sold to junk 
dealers, second-hand. men and pawn 
shops. The Police Department in 
New Orleans have informed me that 
since the operation of our Dispensary, 
petty thievery has diminished fully 
seventy-five per cent. 


You are going to meet with many 
obstacles in your new endeavor in 
behalf of the poor devils in whom 
you are interested, but I beg of you 
not to despair, for it is my opinion 
that there is no work today that has 
for its object more humaneness than 
the care, treatment and protection of 
the unfortunates addicted to the use 
of habit-forming drugs, more particu- 


larly opium and its derivatives. 


I note, from newspaper clippings, 
that you are experiencing considerable 
trouble in San Francisco from certain 
sources, more particularly through 
Doctors accustomed to handle the 
criminal type of addict. I have had 
a similar experience here but do not 


be misguided by their experiences. 


The criminal addict, of criminal tend- 


encies, is always a criminal, whether 
addicted to morphine or not. I will 


admit that every addict is a potential 


criminal—if deprived of the drug of 
his addiction, but my experience 
teaches me that addicts are first ad- 
dicts and later criminals; that crimi- 
nals are first criminals and later ad- 
dicts. The jail bird, addicted to the 
use of morphine, should not be used 
as a criterion, for as you go along in 
your new work, your experience will 
teach you, and ofttimes you will be 
surprised at the character of addicts 
that will follow when your Clinic is 
thoroughly established; a great num- 
ber of your friends and associates will 
apply to you, in the due course of 
time, to aid them in their distress. 

I am not in accord with the treat- 
ment employed in various prisons to 
cure addicts. I admit that any ad- 
dict, placed behind bars and _ sur- 
rounded with prison walls can be 
“taken off” the drug temporarily, but 
at. a terrible cost to him in suffering. 
This treatment, together with “fake” 
treatments, established by “‘fake’’ in- 
stitutions and “fake” Doctors, are the 
one reason why so many relapses 
occur, and the chief reason that 
“Prison Attendants” believe that the 
average addict does not want to be 
cured. However, this is not true. 
The average addict does want to be 
cured. Wants to be cured just the 


same as other individuals wish to be 


cured of other ailments, but the ad- 
dict fears the terrible. suffering and 
torture which heretofore has always 
been incidental to treatments employed 
and imposed upon these unfortunate 
creatures of delicate structures and 
nerves by both jail as well as “fake” 
treatments. Having been tricked by 
the latter and forced by the former 
into a treatment that caused them un- 
told suffering and misery, leaving them 
a nervous wreck, a shadow of their 
old selves, unable to work or support 
themselves or dependents, they natur- 
ally fear like treatment that means 
only suffering and relapse. — 
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ALCOHOL ON PRESCRIPTIONS. 


to a recent. of the 
Bureau of Internal Revenue, pure. Alco- 
‘hol may be obtained on a physician's 
prescription without the addition of 
any other substance. This prescription, 
however, must be written. under the 
same conditions as one calling for wine, 
whiskey, or other preparations of alco- 


hol. This will fill a long felt for want ' 


as occasional conditions arose where a 
non-beverage alcohol was highly irri- 
tating to the skin and therefore unde- 
sirable. We believe both physicians and 
druggists will be pleased at the new 
ruling and endeavor in every way to 
comply with the intent of the law. 


SAN JOSE DRUGGISTS MEET 
WITH ALAMEDA COUNTY 
PHARMACEUTICAL. ASS’N. 


The get-together meeting of the Ala- 
meda County Pharmaceutical Associa- 


‘tion and allied members, held at’ the 


Hotel Vendome, San Jose, on Novem- 
ber 12, proved to be One of the most 
interesting meetings held in California, 
over 100 druggists attending. — 

A sumptuous banquet was first served 
to the pharmacists and their wives, after 
which the ladies were entertained in 
the parlor while the druggists con- 
ducted their meeting in the lecture hall 
of the hotel. 

The following -letters and telegrams 
“were read from druggists. unable to 
attend the meeting: 

“Pacific Grove, Calif. 
Mr. J. G. Munson, 
San Jose, California. 

Dear Sir: It is a matter of. great 
regret that I cannot be present with 
you tomorrow evening. 

Have planned to come up and have 
a nice ‘time with my fellow druggists 
and learn some of the aims of others 


and help along the line of reconstruc- 


- tion, and had rounded up the boys here 
somewhat but failed at last, and I am 
unable to make it aléne; so present 
my best wishes to the gathering and 
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bai there may be another meeting 
wherein I may participate. 


CHAS. K, 


“San Francisco, Calif. 
Mr. J. G. Munson, 
San Jose, California. _ 

Invitation to attend joint meeting and 
banquet to be.tendered the Alameda 
County Pharmaceutical Association re- 
ceived; regret inability to attend. Call 
on me at any time to assist in pro- 
moting and giving publicity to any. mat- 
ter of mutual benefit to the trade. Best 
wishes for a successful meeting. Let 
your slogan be: ‘Co-operation—hands 
around the bay... 

ROBERT WEAVER, 
Representing Langley Michaels Co.” 


| ‘Santa Cruz, Calif, 
Mr. J. G. Munson, 
San Jose, California. 

I regret that a city obligation com- 
pels me to forego meeting .with you. 
Tonight may. I venture the hope that 
this is but one of many of these good 


get-together gatherings of the druggists 
of this section of California. Let our 


slogan be: ‘Fix our minds as to the 
justice of our course; give our word 


‘to uphold it, and then, stick.’ 


EARL E, KRATZENSTEIN.”, 


Angeles, Calif. 
Mr. J. G. Munson, 


San. Jose, California. 

. We wish to extend greeting to 
your members at the meeting of the 
San Jose Druggists, which you are to 


hold this week. Also please extend to. 


them our best wishes for a successful 
and profitable meeting. 
Southern California Druggists Ass’n.”’ 


The object of the meeting was to get 
better acquainted, thus promoting . a 
more brotherly feeling and to come to 
a mutual understanding of the many 
problems that are confronting us at 
this time. 


Among the many 


were “How to Regulate Prescription — 
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Prices,’ “How to. Regulate Narcotic 


Prescription Prices,” “How to Discour-. 


age Delivery of Merchandise,” “How to 
Discourage the Sale of Articles less 
than Twenty-five Cents,” “How to Dis- 
courage Fake Advertised Articles,” and 
“Early Closing.” 

How to regulate prescription prices 
was. the subject that brought out the 
best arguments of the meeting—in fact, 
the arguments re-established the fact 
that there is a professional end to 
pharmacy. 

It was said that the pharmacists have 
been charging too small a fee for 
professional services, and it was high 
time that they get better prices—prices 
that will compare with the dentist, 


physician; and the other professions. 


It was reported by Secretary Philip 
from statistics gathered return 
postal card inquiries that the 
Average hours worked by pro- 
prietors during week is....: .4l 


Average price of prescriptions 


After a long discussion, it was the 
consensus of opinion that an agreed 
price (on a professional basis) ought 


to be established. A. few of the mem- 


bers thought that it would not be good 
policy to charge too. much for pre- 
scriptions, as it would have a tendency 
to encourage doctors to dispense medi- 
cines to their patients. 

It was finally decided. to ‘appoint a 
committee from each of the associated 


~ association members, each committee to 
submit a fair price from which a gen- 
eral average will be taken at the next. 


meeting to be held in Oakland. 
J. G. MUNSON, 
Secretary San Retail 


ARCOTIC INFORMATION. 


Numerous inquiries have been re- 
ceived at: the office of the Collector of 


Internal Revenue Justus S. Wardell 
relative to liability to special tax, of 
retail dealer in narcotics as a manu- 


-facturer or wholesale dealer, where it 


is found that the retail dealer has sold 
to. a physician or other registered 
dealer in the original stamped package 
upon order form, or from the original 
stamped package, by making up his 


own package. 


The following excerpts are taken 
from Commissioner’s mimeograph let- 
ter 2277 dated October 14, 1919: 

“Section 1 of the Harrison Narcotic 
Act clearly defines a wholesale dealer 
as one who sells or offers for sale nar- 
cotics in the original stamped package. 
Such sales would, therefore, involve 
the retail dealer in liability as a 
wholesale dealer.” 

“However, in. view of the fact that 
the provisions of the amended law are 
not generally understood, and possible 


confusion. exists on account of the 


rulings contained in Treasury De- 
cision 2151; which defined a retail 
dealer as ‘a person selling directly 
to physicians’, and the further fact 
that the recent rulings of this office 


‘have not been generally circulated, the 


regulations not being published, lia- 
bility to tax as a:wholesale dealer will 
not be asserted where the sales were 
made in good faith and without wilful 
intent to continue such practice.” 
Such persons are advised that any 
subsequent transaction of that nature 


will render them liable to the tax as 


a wholesale dealer, and 25 per cent 
penalty. 


“A person who produces a new 
package of drugs or preparation to 
be sold on order forms—(does not re- 
fer to prescriptions) whether by new 
formula or by taking the drugs from 
an original package, and transferring 
them to another package of the same 
size, or putting the contents of several 
original stamped packages into a large 
container, or transferring the contents 
of an original stamped package to sev- 
eral smaller containers without chang- 
ing the constituent of said drugs or 
preparation is deemed to be a pro- 
ducer.” 


“In view of the highly technical na- 
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ture of the liability incurred on ac- 


count of such transactions, cases ‘where 
the irregularities were due to igno- 
rance of. the law, and. there no’ 


wilful intent to evade. payment: of tax, 


should. not be reported ‘for*assessment 
if it is not the desire of the. druggist 
to continue such a business.’ | 

-Druggists are advised that 4 ‘second 


offense of this nattre will render them 
liable to a special tax as- ‘manufacturer 
29 cent penalty. | 


MARKET LETTER. 
By F. W. Dessel. 


The general trend of the 


dating the last ‘thirty days has. been 


in the upward direction ‘This was 


especially true “of the majority of 


chemicals. Carbolic acid and all of 
the allied compounds is especially firm 
and slowly increasing in price. This 
of course results “in advances for all 


of the salicylates. Citric acid has been 
having an abnormal demand, owing to 


the prohibition movement. Caffeine 
too has advanced. All the silver 
compounds in keeping with the metals 


have notably advanced. The price of 


the crude metal has reached $1.30 to 
$1.35 per ounce, and has the probabil- 
ities of going higher. Formaldehyde 
and hexamethylene -have advanced 
sharply. Benzoate of soda has in- 
creased in price. Menthol is now 
quoted around $10 per pound. ‘There 
appears to be wild speculation in this 
drug and it may reach $15 to $20 per 
pound before people realize that sub- 
stitutes will answer. Camphor has 
also been advancing, due largely to 
speculation. The crude drugs gen- 
erally have been advancing. Fran- 
gula and cascara’ have made some 
advances. Sassafras is very firm 
around 45 to 50 cents per pound. 

Among the important drugs which 
have been on the decline are the 
opiates. Opium has been selling in 
Constantinople as low as $2 to’ $3 
per pound. This has caused morphine 
and other allied constituents to stead- 
ily decline. The salts of morphine 


declined from 50:.cents to $1 
per ounce in the last thirty days. 


Chloral hydrate is weaker, now sell- 


ing around 95 cents per pound. Glyc- 
erin has declined, the better quality 
is selling around 20 cents per pound. 
The majority of the cums are slightly 
weaker. Asafoetida sells around $3.60, 


tragacanth at $4, gum arabic 15 and 
16 cents for the poorer quality and 
40 cents for the better quality. Ergot . 


is very scarce and the better quality 
is selling at $4 per pound. Senna is 
a little high. Cinchona bark is very 
scarce and sells from 85 to 90 cents 


per pound for the better quality. The 


following are the chief advances: 
Phenol, menthol, quinine, mercury, 


silver salts, citric acid, camphor, fran- 
gula, cascara, ipecac, podophyllum, 


vanillin, oil of — peppermint, ergot, 
senna, cinchona. 


Declined: Chloral hydrate, 


erin, calavar, beans, nux, vomica, 
myrrh, asafoetida, canary seed. 


GETTING MORE 


BUSINESS. 


cashing in on a manufacturer’s ad- 
vertising. Last winter he- placed a 
small quantity of Pneumonia Phyla- 
cogen in stock. At his request, Parke, 
Davis & Co. typed a quantity of 


letters on his stationery... The dealer 


mailed these letters to the physicians 


in his particular section of.the city, — 


telling them about Pneumonia Phyla- 


cogen and his ability to supply it on 


short notice. 

This particular druggist ‘sold quan- 
tities of Pneumonia Phyla¢ogen. He 
sold other biological products. He 
sold other drug-store merchandise as 
well.. 


Druggists in other parts of the 


country will cash in on Parke, Davis 


& Co.’s advertising of Pneumonia 
Phylacogen this fall and winter. En- 
terprising druggists will not only put 
in stock a small quantity of the prod- 


uct, but they will use Parke, Davis 
& Co.’s promotion service to help 


A Pittsburgh druggist believes in. 
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sell the goods. They will 
money out of Parke; 
adyertiging. | 


“BAYER” DISCOURAGING DIME 


Hundreds of druggists have thanked 
the Bayer Company for the enthusi- 
astic co-operation they are receiving 
in the nation-wide movement to 
lessen five and ten cent sales. Read- 
ers of newspapers and magazines 
everywhere are being told in splen- 


did, convincing, daily advertising to 


buy original packages of “Bayer 
Tablets of Aspirin.” _ 

The Bayer Company believe that 
the people prefer the unbroken pack- 
age of “Bayer Tablets of Aspirin,” 
since each package contains proper 
directions and dosage. 

Druggists are proving that. peopie 
are merely in the habit of asking for 


ten cents’ worth of Aspirin and will 


readily buy an unbroken “Bayer” — 


package when it is: shown them. In 
this way the druggist realizes the 
splendid profit on each sale and the 
customer is perfectly satisfied be- 
cause. he knows that he has the 
genuine “Bayer Tablets of Aspirin” 


which is being so extensively adver-. 


tised—genuine Aspirin prescribed by 
physicians for over nineteen years. 

The Bayer Company advises every 
druggist to stgeck double quantity of 


all sizes in anticipation of a double 


“Bayer” season. They guarantee to 
take back for cash at any time any 
unsold “Bayer” goods. 


The Alameda County Pharmaceuti- 
cal. Association held an interesting 
meeting November 19. Fred ‘Taylor 
gave an address on “Co-operation ;” 
R. A. Leet discussed “Good and Bad 
Points About Early Closing;’ A. T. 
Golding talked on “Your Credit Is 


cussion. 


make. 
Davis & Co.’s 


The addresses brought out 
much profitable and interesting dis-. 


JUSTUS E. ZIMMERMAN 


MARRIED. 

On November fifth at Modesto oc- 
curred the marriage of Miss Lottie 
M. Parnell of Vernalis to Mr. Justus 
E. Zimmerman of San Francisco. The 
bride was accompanied by Miss Lu- 
cille Zimmerman, sister of the groom, 
and Mr. John Parnell was best man. 
Only the immediate relatives of the 
contracting parties were present at 
the ceremony. | 

The bride is an accomplished young 
lady being a graduate of the Burnett 
Sanitarium of Fresno where she. has 
a host of friends. The groom is too 
well known. to require introduction. 
Until recently he made his home at 
Porterville but now resides in San 
Francisco. He is a Graduate of the 
California College of Pharmacy and 
how an instructor in the institution. 


' He is a most capable Pharmacist and 


we predict for him a brilliant future. 
THe Pacific PHARMACIST extends 
best wishes to Mr. and Mrs. Zimmer- 
man for a long, happy wedded life. 


COLLEGE NOTES. 
Mr. Leon .Leboire and Mr. 


Clyde 
Stuart, 


proprietors of a pharmacy in 


the Mission District, are about to es- 
tablish a branch store at Sixth and 
Market streets. 
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Mr. Soleim (U. °18) ‘who: was 
recently discharged from. the Navy is 
now, working” in a in -Rich- 
mond. 


Mr. H. Fink (U. C.°’19) ‘is tow 
employed in a newly established: drug 
store in Red Bluff. ; 


M. Echoff has foutid 


ment at Donohue’s Pharmacy, at Noe 
and Market streets. 


Mr. Barber, former chief pharmacist’s 
mate in the Navy is now employed in 
Shumate’s Pharmacy, Second avenue 
and Clement street. a 


Mr. Schu, graduate of UV. C., has 
recently been married. He has just 
bought a new six thousand dollar home 
near San Jose. Congratulations! 


the past two years has been in the 
Navy, is now employed at ” Wilson’s 


at Sixth avenue and Clement 
street. 


-The annual dance given by the Junior 
Class of the California College of 
Pharmacy will be held Saturday even- 
ing, November 29, at the Packard 
Sisters hall on Stockton siveet.° 


~The Kappa Psi Fratermty has opened 
up its new house on Ashbury street. 
A large number of the members are 


staying at the house. This year seems — 


to be a very promising. year for the 
fraternity. 


Shumate’s Pharmacy is adding an- 
other branch ‘store to its chain. The 
new store will be located at. Second 
avenue and Clement street. 


ae. 


Ralph Clark (UL PD): who 
was formerly: working for Fictharwian’s - 
Pharmacy, is now the manager of, the 


‘Thomas Drug Company at en avenue 
and Clement street. 


Mr. C. Lienau’ 19) and Mt. 
Volmer (U. C.) have opened up a pre- 
scription pharmacy in the Hewes build- 
ing. Mr. Lienau was recently con- 
nected with Bowerman’s Pharmacy. - 


Miss H. Mudgett (U. C. ’20), who 
recently passed the State Board ex- 
amination, is now employed at Leng- 
feld’s Pharmacy on Stockton street: 


Mr. Johnson, proprietor of the Bear 
Drug Company, has recently remodeled 
his store. His store now occupies the 


entir® corner of Sixth and Mission 
streets. 


Mr. C. Live C. 20). is now em- 


ployed at Redmond’s Pharmacy on 


Gough and Ellis streets. 


The sebhiaied of the California Col- 


lege of Pharmacy who recently passed. 
the State Board examination are: C. 


McClure, Ro Sutton,’ Mixter 
and Miss H. 


Mr. Spurgeon 421): 
ployed at the Marine Hospital at the 
Presidio. 


Mr. J. Howe (U. & spent the 


‘week-end in Sacramento visiting his 
sister. 


Mr. G. Asselin 14), formerly 
manager of Shumate’s Pharmacy in. the 


S. P. building, is now representing John 
‘Wyeth & Co. 


Mr. Earl Massoni (U. c. 77) Of” 
Rossi’s Pharmacy spent a week’s vaca- 
tion at his home in Healdsburg. 


‘Mr. A. Zwicker (U. C. ’19) is now 
employed in the evenings at Bower- 
man’s Oakland. 


Mr. J. D. Heise, Jr. (U--C. is 
now Assistant Pharmacist at the rank- 
lin Hospital. 


week-end at his home in Petaluma. 
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Mr. G, Buttgenbach is the proud 6d. per pound). The price that would 


father of a baby girl born in the early 


October. 


The Glee Club of the iikneciie of 
California visited the Affiliated Colleges 
on Thursday morning, November 13, 
and gave a musical entertainment. The 


object of the entertainment was to re- 


mind all students that the big footbail 
game between Stanford and U. C. is 
to be held on Saturday, November 22, 


on Stanford’s field, Palo Alto. 


Recommend 


GOAT MILK 


For ‘Matoutrition of 
Infants and for In- 
‘valids. Invaluable in 
Tubercular cases. Do 
this and your custom- 
ers will become your 


con. 
Retails abc | 


We can assist in building up 
a good business. 


Send for our Sales Helps 
_Widemann Goat Milk 


Laboratories 
San Francisco 


STROPHANTHUS KOMBE. 


Although this seed is still official in 


the British Pharmacopceia, the pure 


seed has been uobtainable in the market 
for some years, no sample containing 


more than 30 per cent. of genuine 


Kombe having come under the notice 
of the writer. This has been chiefly 
_ due to the low price paid for the drug. 
The quantity used is very small, and. 


it is not worth while to go to the extra 


cost of labor to collect the genuine seed 


alone at the price it realizes (about 3s. 


pay is about double the price that is 


usually ‘paid, and*to~“make: sure of a 
regular: stipply 10s. per pound would not 
be too high a price: It would be far 
more. satisfactory to import the seed in 


the pod, sinee the testing of one seed 


from each pod would ensure the genuine 
character of the rest of the seed; but 
the difficulty of.cledniing the seed from 
the awns in a London warehouse, where 
a current of air would be necessary to 
drive the fluff away from the operator, 
is a reason that leads to the seeds re- 
moved from the pod being sold in pref- 


erence. But the resemblance of the 


seed to species that do not contain 
strophanthin, such as Strophanthus 
Courmontii and its varieties, is so close 
as to defy‘detection by the ordinary eye, 
and the green reaction of the seed with 
sulphuric acid of a definite strength can 
alone be relied on. It is to be regretted 
that a competent inspector of drugs is 
not appointed by Government to pre-— 


vent adulterated drugs from entering 
commerce in this country. The impor- 


tance of having in commerce a tincture © 


of uniform strength is evident from the 


fact that the one official in the 1914 


four times the strength of that 


of the 1898 B. P., in order to approxi- 
mate to the Tinktita Strophanthi of the 
International Agreement. It is very 
necessary for prescribers and dispensers 
to remember this fact, particularly for 
pharmacists, when a prescription written 


before 1898 is brought in to be dis- 


pensed, since the dose given in the B. 


#. 1914 is only one-third of that ordered 


in the 1898 B: PR. Now that pure seed 
is obtainable the minimum B. P. dose 


of two minims is to be recommended 


for trial at first, for there is little: doubt 
that the larger dose is due to the fact 


of the uncertainty of the strength of the 
“seeds hitherto: obtainable. This has 


evidently led to the United States 
Phamacopeeia allowing the use of. the 
seeds of S, hispidus as an alternative, 
as these are rarely, if ever, mixéd 
with the seeds of. other species.— 
(Chemist and Druggist.) 
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‘PERSONAL AND DRUG TRADE NEWS 
-By Our Special Correspondents 


Frank Rogers of Watsonville -re- 


Coon: purchased a new Buick touring 
car. 


F rank Artana 
Wolff Drug Company of San Jose. 


A. Trudell of Oakland will open a 


drug store at Hilmar, California. 


The 
Francisco was recently improved’ by 
a coat of paint. 


FE. Selzer of Red Bluff -has_ pur- 
chased the Macken Pharmacy at Red 
Bluff. 


Louis Wagner of Mountain View 
ietently spent a pleasant vacation at 
Santa Cruz. 


Mrs. Patterson of the Patterson 
Pharmacy, Sunnyvale, was _ recently 
confined to her home by .illness. 


Paul Hahman of Santa Rosa en- 
joyed an outing at Bodega.. 


E. J. Ryan, Tulare, . 
owner of a Cadillac “8” touring car. 
Who. says druggists dont make 


Frank Robinson recently purchased 
a Daly City Pharmacy. 


L. Prouty has purehased the 
store at the corner of Polk.and Bush 
streets,. San Francisco, 
Young, Casselman Drug Co. | 


_ Sherwood Rogers of the Palmer 
Drug’ Company, Santa Cruz, recently 


-L. T. Garbarino recenthy, assumed 


is now with the 


Potrero Pharmacy of San 


is the. proud 


from the 
ness. 


spent a short visit insSan Francisco. 


the management of Store No. 4 of the 
Rossi Drug Company. 


N. E,.. La Grande recently sold the 
Mt. Shasta Pharmacy at Sisson to 
H. J. Laure. 


-H. N. Donahue of San Francisco 
recently spent a pleasant visit in the 
country near vel monte. 


Dr. Lloyd has purchased J. See-— 
bold’s interests in the Home Drug 
Company at Hyde and Jackson streets, 
San Francisco. 


Mrs. Hallet, Pharmacist of the Chil- 
dren’s Hospital, recently ‘enjoyed a 
pleasant vacation. 


Thomas James; proprietor of the 
James Pharmacy, Sacramento, died 
October twenty-third of heart trouble. 


Clyde Hudson (U. C. 713) has re- 


turned to the Hahman Drug Company, 
Santa Rosa, after two years of active 


service in the Army. « By ‘hard work 
Clyde rose to the position of First 
Lieutenant. Who says Pharmacists 
can't get good positions in the Army 


G. Bb, Burtner, manager of the 
Crystal Pharmacy, Sag Francisco, re- 
cently perfected a new dressing for 
auto tops. It is said to be both rain 
and sun proof. 


George Wentz of’ Gilroy, Califor- 


nia, has taken in his son, Carol Wentz, 


as a partner in his growing drug busi- 
Carol is a graduate of the Calli- 
fornia College. of Pharmacy and we 
have no doubt will make a most effi- 
cient and responsible partner. 


A Druggist Heneieet at San Jose on 
November I2th, a get-to-gether meet- 
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ing of the Druggists of Santa Clara 
and surrounding counties was held 


at Hotel Vendome. One hundred and 
fourteen persons sat down to the 
dinner. Many speeches of interest 
were given and after the banquet the 
ladies were entertained by Mrs. F. L. 
Saylor, a member of the California 
Legislature, who gave an interesting 
address. The men held an important 
conference on live topics pertaining to 
the drug trade. A vote of thanks 
was extended to the San Jose Drug- 
gists for their hospitality’ and every- 
one present pronounced the meeting 
a success. The following is a partial 
list of the guests present: M. K. 


Hankyard, D. A. Eberly, wife and 
John R. Youngblood and 


daughter, 
wife, Frederick Lyne and wife, R. H. 
‘Robb and wife, Chas. L. Marquam 
and wife, Mrs. E. S. Oberdeener, Miss 
iL. F. Lauck, Mrs. J. E. Burket, J. A. 
Sanford, E. W. Grunsky, C. C. 
Walker, F. J. Steinmetz, L. E. Mc- 
Clellan, E. C.  Weingartner, E. W. 
Hanson, J. G. Munson, J. W. Coble, 
Louis Doerr, Wm. A. Madden, E. S. 
Fitzgerald, N. A. Pellerano; R. G. 
Hamilton, F. B. Fleming, Geo. More- 
head, A. P. Komsthoeft, Jr., E. J. 
Esmerald, H. L. Atkinson, F. L. Say- 
lor and wife, Fs V. Pinsel and wife, 


W. S. Adams and wife, H. W. Noble 


and wife, Alva L. Merrill and wife, 
Mr. and Mrs. Owen Overman, Mr. 
and Mrs. Earl A.. MacDonald, L. A. 
Matter, Joseph A. Abien, S. H. Clark, 
R. A. Lassius, Mr. and Mrs. Thomas 
McGuire, A: V. Bressani, F. B. Tis- 


sot, H. L. Miller, Thos. J. Greenwood,. 


J. P. Gordon, H. L. Reid, J. C. Clay- 
worth, C. V. Keenan, L. A. Jacobus, 
Mrs. A. E. Ashmead, A. E. Ashmead, 
Mrs. C. F. Darling, C.F. Darling, H. 
Gonzales, Mrs. C. A. Luedeking, V. L. 
Schaefer, Mrs. H. Gonzales; C. A. 


Ludeking, Mrs. V. L. Schaefer, J. E.— 


Aleo,’ Mrs. Fayetta H. Philip, W. 
Bruce Philip, Mrs.° Fernish, B. 
‘Fernish, M. A. Wishart, Mrs. Dora 
I. Wishart, Mrs. S. Wright, Jos. T. 
Brooks, Mrs. S. H. Featherston, Le- 
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Roy Wagner, Mrs. LeRoy Wag- 


ner, A. H. Morris, Mrs. A. H. Mor- 


ris, Mr. T. E. Caldecott, Mrs. T. 
E. Caldecott, Mr. and Mrs. G, A. 
Grische, Mr. and Mrs. F. A: Butler, 


Mr. and Mrs. R. R. Rogers, Mr. and 
Mrs. E. H. Baker, Mr. and Mrs. Geo. 
A. Green, Mr. and Mrs. J. Rosenthal, 
Mr. and Mrs. D. C. Buckley, David 
Wilson, Mrs. J. Baculo, R. Toscano, 
Chas. F. Bassey; J. Baenlo, W. W. 
Green, P. H. Dentoni, M. E. Lubosch, 
H. McComas, G. H. Dietz, C. L. 
Kurtz. 


DO YOU KNOW? 


Do you know the young fellow who 
works for $25 a week and who is 
wearing a new winter suit that cost 
$85 ? 

Do you know the wage earner who 
loafs because he is afraid if he does 
too much he'll “work himelf out of © 

Do you know the housewife who 


is ashamed to be seen with a market 
basket on her arm or to carry home 


a brown paper bundle? 

Do you know the manufacturer 
who, when the price of raw materials 
and overhead goes up 5 per cent. and 
the cost of labor advances an equal 


amount; adds twenty-five per cent. to 


the price of his goods? 

Do you know the factory girl work- 
ing for $18 a week who is buying 
and wearing a $350 fur coat? 

‘Do you know the man who lets a 
fresh clerk sneer him into buying a 


$15 hat for fear he'll seem “cheap” 


when he can buy a satisfactory one 
for 

Do you know the investor who has 
traded his Liberty Bonds‘ for a prom- 
ise of a hundred per cent. profit in a 
stock company backed by a dishonest 
promotor? | 

Do you know the married iad 
who do not think enough of their chil- 
dren to buy ‘War’ Savings Stamps for 


them and to teach them to save? 


Do you know the shopper who says | 
“Wrap it up” instead of “How Much?” 
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When customers come to your store 
they expect genuine “Bayer Tablets of 
Aspirin,’’ because a million dollars worth of advertising is telling 
them the name “‘Bayer’’ means genuine Aspirin prescribed by 
physicians for nineteen years, and proved safe by millions.’ 


Double Orders—Sale Guaranteed 


Stock double quantity now—all three sizes—for a big 
‘‘Bayer’’ season. We will redeem ‘‘Bayer’’ packages for price 
paid any time you say. Nochanceto lose. 


TRY THIS—WATCH SALES AND PROFITS GROW 


“Bayer Tablets of Aspirin” is the biggest seller you have. A “Bayer” display in 


‘indow or on counter will pay bigger than any other effort you could make. Write for a 
Bayer” display today. No charge. | | i 


HE BAYER COMPANY, Inc., 117 HUDSON STREET, NEW YORK 


Aspirin is the trade mark of Bayer Manufacture of Monoaceticacidester of Salicylicacid. 
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Five No-Risk Sellers 


All these articles are guaranteed by Sterling Products (Inc.) to sell 
quickly or druggists can turn them back into cash 


The big season for the following great sellers 
is here. It will pay any druggist to buy these 
products by the quantity to get the best discounts 
which the wholesalers allow. Each product is 
guaranteed to sell quickly or it can be turned 
back into cash at any time. There are no slow 


sellers for your shelves and no chances for dead 


stock when you order these products. 


“California Syrup of Figs and Elixir 
of Senna.” 
Every newspaper, big and little, every daily, 


every country weekly, and also the big magazines 


will tell the people the value of “California Syrup 
of Figs and Elixir of Senna” for the bowels. 
Tremendous emphasis will be made in this ad- 
vertising urging the buying public to look for 
the name “California Fig Syrup Co.” 

Double your usual order for this genuine prod- 
uct. You can’t lose. See guarantee below. 


“‘Danderine.”’ 


Look at your “Danderine” stock now. Get 
more af once. You are going to have such a big 
demand for “Danderine” that there will be dis- 
appointment for some of you druggists who do 
not act quickly. The “Danderine” advertising 
will startle you by its bigness; its attractiveness. 
Buy “Danderine,” all three sizes, and buy a whole 
lot of it. Order without fear, for you can’t lose. 
See below. 


“Pape’ s Diapepsin.”’ 


A new and powerful advertising | campaign 


will tell your customers the value of “Pape’ S 
Diapepsin” in indigestion. Everyone who has in- 
digestion or ‘tomach disorder will want “Pape’s 
Diapepsin.” Better get a good quantity at once. 
It is such a friend maker, and druggists who 


recommend it for out-of-order stomachs are al- 
ways thanked afterwards. Buy in quantity. 


You can’t lose. See guarantee below. 


“Cascarets.” 

Since advertising the 10-cent size was stopped, 
demand for the 25-cent and 50-cent boxes of 
“Cascarets’ has rapidly increased. Druggists 
appreciate this Sterling plan to increase profits. 
Why don’t you order a $10.00 quantity of “Cas- 
carets”’ so you get the rebate? Broadsides of 


advertising will help you make this the biggest, 
best “Cascarets” year. Be | 


“Pape’s Cold 


“Pape’s Cold Compound”—“Breaks a Cold in 
a Few Hours.” This is the slogan of the new 
widespread advertising in newspapers, big and 
little, everywhere. It will send you customers 
who will thank you for giving them this quick, 


safe, relief for colds. Every druggist can give 


“Pape’s Cold Compound” with confidence. 
Order double. You can’t lose. Remember the 
guarantee. 


Our Money Back Guarantee. 


Don’t hesitate to stock up liberally. Be in a 
position to take immediate care of all inquiries 
for these well-advertised goods. 

You Can't Lose. Buy in quantity, and get the 
cash discount. This enables you to make the 
biggest profits possible. 

Remember, each product is $ guaranteed to sel! 
quickly or it can be turned back into cash at any 
time. 

The guarantee on Sterling Products (Ine.) i is 
as good as their products 
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FOUNDED 
Powers-Weightman-Rosengarten Co. 
Manufacturing Chemists 


PHILADELPHIA 
New York 


QUININE SULPHATE 
and Other Salts 


STRYCHNINE 
and Salts 


CITRIC 
IODINE RESUBLIMED 

IODOFORM 
POTASSIUM IODIDE 


STRONTIUM BROMIDE. 
ETHER U. S. P. 


For Anaesthesia 


CHLOROFORM 


For Anaesthesia 


BISMUTH SUBNITRATE 


WHITE TASTELESS BULKY 


Complete List on Request 


SPECIFY 
“P_W-R ORIGINAL PACKAGES” 
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Do. you_know the person who lets 


the desire of the moment destroy the 


results of days and weeks of thriit 
and saving? 


Do you know the man who thinks 
it is not necessary to save? 


Do you know the man who says 


that the government savings securi- 


ties, Liberty Bonds, War Savings 


Stamps and Treasury Savings Certifi- 
cates are too slow or too small or too 
old fashioned for his investments? | 
If you do, you know pretty well 
what is the matter with the United 


States. 


‘The Illinois School of Pharmacy has 
hundred and nine students. 


About one-half of the drug. stores in 


San Francisco close on Sunday after- 
| noon between twelve and six o'clock. 


CoB, Michaels, of the drug 


firm of Langley, Michaels, attended © 


the convention of the National Whole- 
sale Druggists Association at New Or- 


leans. He reports the meeting as profit- 
able and interesting. 


Charles Norford recently purchased 


an interest in the Baum Drug Store on 
Post and Clay Sts. 


R. C. Burnett of Redding was a 
recent visitor in San Francisco. 


~The Illinois Pharmaceutical Associa- 
tion boasts of over five hundred reg- 
istering at the last session. This Asso- 


ciation has now a membership of six- 
teen hundred. 


Joseph Clapham has purchased the 
A. C. Lesher Pharmacy at Fowler. 


_ T. Atkins, of Fellows, is con- 


sala: a fireproof warehouse in the 
rear of his store. all 


Jacob B. Sommers, formerly of Wake-- 
lee’s Pharmacy, San Francisco, is now 
with the Patterson Pharmacy, Fresno. 
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JUNIOR CLASS, CALIFORNIA COLLEGE OF PHARMACY 


The many friends of Miss Kath- 
erine’ Hansen, U. C., will be 
grieved to learn of her serious illness. 
She is at Saint Mary’s Hospital. 


James Spellman, ex-U: C., 719; re- 
cently returned from service in the 
Navy. Jimmy had an unusual experi- 
ence during the war and spent most 
of his time on the troop ships between 
the United States and France. He is 
glad to be back but regrets that he 
could not return in time to complete 
his work at the California College of 
Pharmacy. 


In writing prescriptions for alcohol 
or liquor there is now required but 
two prescriptions. One for the phar- 
macist and one the physician re- 
tains. Formerly two _ prescriptions 
were filed with the pharmacist. Alco- 
hol now may be prescribed in the same 
manner as other liquors. 


“PNEUMONIA PREVENTION 
AND TREATMENT” 
is the title of a very concise brochure 
issued by the Mulford Laboratories. 

It deals particularly with the pro- 
duction and testing of Antipneu- 
mococcic Serum, Pneumo-Strep-Serum 
and Pneumonia Serobacterin Mixed. 
Special attention is given to analy- 
sis and illustration of the apparatus 
for intravenous injection, which sim- 
plifes the administration to such an 
extent that an intravenous injection 
may be safely given without any pre- 
vious experience. 

A. postal. card will obtain this very 
valuable addition to pneumonia litera- 
ture, which ought to be on the desk 
of every physician. 


Charles: Don’t you think it would be 
foolish for me to marry a girl who was 
my intellectual inferior, uncle? 

Uncle: Worse than foolish, Charles— 
impossible !—Aaron’s Rod. 
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PHARMACEUTICAL FORMULAS. 


Offensive Feet (N. Z., Philadelphia, 
Pa.).—The following is recommended: 


Potass. Permanganate......... 8 grs. 


This is to be used as a wash once 


daily for excessive perspiration and 
fetor of the feet. 


Dr. Jones in a recent communica- 
tion in the Medical Summary writes: 
In fifteen years I have found but one 
case of offensive foot sweat that was 
not cured by subnitrate of bismuth. 
About one ounce of the powder 
should be rubbed on the feet, and be- 
tween the toes, everyday. Cure in 


from five to fifteen days—no after 
troubles. 


Elder Flower Eye Lotion (N. Z., 


Philadelphia, Pa.).—The following has 
been recommended: 


Mix, dissolve and filter. 


Roach Destroyers (S. J., New 
~York.—We know of nothing better, 
as a roach destroyer, than good insect 
powder (pyrethrum), reinforced with 
powdered borax or tartar emetic, or 
both (2 or 3 drams to the pound). 
The following is also a good formula: 


Borax, powdered ............ 40 parts 
Sulphur, resublimed. ........ 10 parts 
Mix. | 


Dieterich, the celebrated German 
authority, recommends the following: 


a.. Mlaster.of 50 parts 
b. Borax, powdered ...... .. 50 parts 


Mix the above powders and put 
them in separate tin boxes. To use, 
mix the powders, spread each powder 
on a plate or a sheet of paper and put 
in the places frequented by the pests. 


Scatter some of the powders in their 
runways. 


A powder that had a great sale 
several years ago (and may yet have) 
abroad, under the name of Schwaben- 


tod (death to roaches) had the fol- 
lowing formula: 


Mix. Directions as before. 

Roach Balls. 

Borax, powdered ............ 20 parts 
Sneeze weed (white hellebore), 

powdered ..... 20 parts 
Flour, wheat or rye.......... 20 parts 
Bread crumbs, powdered .... 40 parts 


glycerin and water mixed. Divide 
into small balls and put where the 
insects can get at them. 


Waterproofing Textiles (J. H. M., 
Ohio).—There are several processes 
in use by which cloth is rendered 
non-absorbent of water—and, for all 
practical purposes, waterproof—with- 
out materially affecting its color or 
appearance or greatly increasing its 
weight. We append descriptions of a 
few of those in vogue: 

Lowry’s Process. 


Soften the glue in the water, and 
dissolve it, together with the soap, 
by the aid of heat and agitation. 

The cloth is impregnated with this 


solution by boiling for several hours, — 


the time required depending upon the 
kind of fiber and the thickness of the 
cloth. When properly saturated, the 
excess of liquid is wrung out, the 
cloth is exposed to the air until nearly 
dry, and then digested for five to 


twelve hours in the following solu- 
tion: 


1 gal. 


It is finally wrung out, rinsed in 
clean water, and dried at about 27° C. 


People like to handle goods. If you 
do not believe it, spend ten minutes — 
in a ten-cent store. 
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CLASSIFIED. 


This Department is free to Druggists, Drug Clerks, Doctors, Dentists, Chemists, Veterinarians 
and Nurses. Make your wants Known and we will do our best to see that you 


get results. 


EXCHANGE—For a good paying Drug Store 
in a prosperous town, anywhere in California, 
country preferred, 50 by 140 ft. lot, in fine 
residential district of San Diego, or 160 acre 
ranch, uncultivated, with plenty of water, six 
miles west of Ramona. If interested, write to: 
W. F. Belcourt, Druggist, Angels Camp, Cal. 


WANTED—To hear from owner of good drug 
store for sale. Send price and full particulars 
to D. F. Bush, Minneapolis, Minn. 


SPECIAL ATTENTION—If you want to sell 
your drug store, or buy one in any State, or 
want any kind of position, or need any kind 
of an employee, or need a Doctor, Dentist or 
Veterinarian, write F. V. Kniest, R. P., Bee 
Bldg., Omaha, Nebr. Estab. 1904. 


The F. A. Weck Drug Store Exchange, 
501 Third avenue, San Francisco, submits 
the following: 


DRUG STORE in thriving Oregon town, 
doing a good business. Owner about to retire 
on account of advanced age. Value of stock 
aod fixtures, $7,700, or inventory; would con- 
» der part cash and term payment for bal- 
nace. EF. A. Weck Drug Store Exchange. 


DRUG STORE in San Francisco in thickly 
,esidence district. Owner has outside business, 
reason for selling. Daily sales, $22.50; rent, 
$32.50. Price $3750. F. A. Weck, 501 3rd Ave., 
San Francisco, Cal. | 


NEVADA COUNTY. Store doing large pre- 
scription business. Rexall and Eastman’s 
agency. Good all the year business; summer 
and winter resorts. Price, $5,500. 


DRUG STORE for sale, San Jose, $3000. 
Good location, clean stock, good business and 
small expenses. 


SMALL DRUG STORE in San Jose doing fair 
business and improving. Owner in ill health and 
must retire. Stock and fixtures valued at $1600. 


DRUG STORE for sale, Sacramento, $8000. 
Money-making business, well established and 
good location. Good opportunity for a live man 
with sufficient capital. 


DRUG STORE for sale in Santa Cruz Co., 
$2000. Old established drug store in one of the 
best towns in California. Good opportunity for 
active man. Owner wants to retire on ac- 
count of old age. 


DRUG STORE at Sunnyvale, Santa Clara 
County, Calif. This store is well established 
and doing business on $8,000 per year. Sunny- 
vale is a flourishing fruit packing center and 
some manufacturing establishments. The store 
is now being managed by the widow and 
daughter of the late Dr. Patterson. Stock 
and fixtures valued at $5,000; rent $25 per 
month. An energetic druggist could do well 


here. For particulars apply to F. A. Weck, 
501 Third Avenue, S. F. 


DRUG STORE in the City of Stockton, Calif. 


One of the best business centers of the 
State. Store well stocked; up-to-date; will 
invoice $13,000; daily sales $60. For par- 


ticulars apply to F. A. 
San Francisco. 


DRUG STORE in Oregon town (county seat). 
Owner must sell on account of ill health. Will 
sacrifice stock, $3500. This is an exceptional 
opportunity for an active man—only drug store 


Weck, 501 Third Ave., 


in town, also fine residence at $4000 optional, 


may consider clear real estate exchange. 


Cal. Clean 
will sell at 
business re- 


DRUG STORE in San Jose, 
stock, modern fixtures. Owner 
discount from inventory as other 
quires his attention. 


DRUG STORE in Sacramento County, good 
town; owner wants to retire on account of old 
age. Good opening for doctor-druggist. $2500. 


DRUG STORE in one of the most progres- 
sive cities in California, is offered for sale 
on accoutn of failing health of owner. The 
store is new and up-to-date in every particu- 
lar. Now doing business of $100.00 per day 
and improving. This is an exceptional oppor- 
tunity for one or two live druggists. Price, 
$16,000. Would accept ten or twelve thousand 
dollars in cash and terms on balance. For 
full particulars apply to F. A. Weck, 501 
Third Avenue, S. F. 


DRUG STORE WANTED—We have a cient 
wanting to buy a good drug business in one 
of the bay towns. Business must be on a 
zood paying basis, sufficient to satisfy the em- 
ployment of a registered pharmacist and a boy. 
Good location, clean stock and modern fixtures. 
State particulars. Address, F.-A. Weck, 501 
3rd Ave., San Francisco, Cal. 


DRUG STORE of the: late 
at Menlo Park, is offered for sale to close 
estate. This store has been in operation for 
28 years and is now doing a good business: 
located in the heart of the best residential 
section of Santa Clara Valley. Only drug 
store in town. Will sell stock at inventory 
and appraise the fixtures. This is an excep- 
tional opportunity. Stock and fixtures about 
$5000. For full particulars apply to F. A. 
Weck, 501 Third Avenue, S. F. 


M. E. Selzer, 


DRUG STORE at Upper Lake, Lake County, 
Calif. This store is for sale on account of the 
death of the owner, Dr. Reynolds. The store 
is well established, and doing a fair business, 
which could be much increased with addi- 
tional stock and a managing owner. Very 


light expense. Stock valued at $1800. For 
particulars apply to F. A. Weck, 601 Third 
Avenue, S. F. 


DRUG STORE at Blue Lake, Humboldt 
County, Calif. Located in the lumbering 
section. Town population 600; stock $1500; 
rent $10. Owner doing business in Eureka; 


cannot attend to this branch and will sell at 
a bargain. Good opening for a man _ with 
limited capital. Apply to F. A. Weck, 501 
Third Avenue, S. F. 


DRUG STORE at Sisson, Siskiyou County, 
Calif. This store is offered for sale on 
account of the owner not being a graduate 
in Pharmacy. The store is well established 
and doing good business. Stock and fixtures 
$3,000. aily sale $30; rent $30. Business 
could be much increased by owner being. a 
pharmacist. Apply to F. <A. Weck, 501 
Third Avenue, F. 


DRUG STORE out of San Francisco. Invoice 
price about $4000; daily sales, $25 to $30; good 
agencies and growing business. For partic- 
ulars see F. A. Weck, 501 3rd Ave., San 
Francisco, Cal. 


.If interested in the above list of business 
opportunities, nddress F. A. Weck Drug Store 
es 501 Third avenue, San Francisco, 
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| JAMES H. BARRY COMPANY 


Incorporated 


THE STAR PRESS 


Printers and 
Publishers 


Book Binding, 


Designing, 
Photo Engraving 


We print....... 
The Pacific Pharmacist 


1122-1124 Mission Street, San Francisco 


Phone Park 6380 


HIS SOURCE OF INFORMATION. 


An attorney was examining a wit- 
ness and chanced to ask him about 


ness replied: 


“He was a man without blame, be- 
loved and respected by all, pure in 
all his thoughts and—” 

“How did you learn that?” de- 
manded.the judge. 

“T read it on his tombstone,” was 
the disconcerting reply. 


EXCHANGE—We have listed for sale or 
exchange, a first class up to date Drug Store, 
doing a large business, in a. prosperous city 
in California. Price, $16,000. Would consider 
a trade for improved Real Estate in part or 
full value. This offer is made on account of 
the health of owner. If interested communi- 


| 501 Third Avenue. 


Walters Surgical Co. 


Between Powell and Stockton Streets 


Surgical Instruments 
Hospital Furniture 


Elastic Hosiery 
Abdominal Supporters 
and Trusses 


Laboratory Supplies 


the character of the dead man who © 
figured in the case, to which the wit- 


eate with: F. A. Weck, Drug Store Exchange, | 


-Arsaminol - Equiv. 


and 


are 


Superior Products 


Price List upon request. Trade discount 30% 


(Including Noguchi Control) 
| ALL FORMS OF 
CLINICAL LABORATORY WORK 
Complete Fee List Upon Request 


Pacific Wassermann 


Laboratories 
San Francisco..... TREE Pacific Bldg. 
Los Angeles............Hollingsworth Bldg. 
Seattle. Green Bldg. 


Neo-Arsaminol ‘9/4 Equiv.”” 


-* 


4 


= 


= 


= 


| 
| 
q 
| 
1 
| 
| 
| 
| 
| 
; 


alll 


--- 


~~ 


— 
— 


~ 


@ 


ee THE PACIFIC PHARMACIST 


7, 


THE WALRUS 
SODA FOUNTAIN 


IS THE PRACTICAL “WHITE” SODA FOUNTAIN 


The Walrus “‘Installed”’ 
Plumbing Equipment 


saves you dollars—time—trouble 


All the valves—cocks—tees—pipes and connections—both for inlet and outlet plumbing ‘‘to the 
floor line’ are all furnished and installed on Walrus WHITE-ICELESS Soda Fountain Interiors. 
You will never fully appreciate this feature until you buy a Soda Fountain without it. Other- 
wise the plumber will have to measure, cut and fit, also send to the shop for more tools or 
help. Possibly it will be the first soda fountain he ever tried to “pipe.’’ Will it be done as 
you would wish? Our answer is—We furnish these plumbing parts because it means satisfac- 
tion and economy to you. It is but one of many ways wherein we safeguard your interests. 
, ae fountains are conspicuous by the absence of this one great feature of ‘‘installed”’ 
plum 


REPRESENTATIVES IN ALL PRINCIPAL CITIES 


Lan ley & Michaels Co. | Borun Bros. 
42 First St., (304 S. Los Angeles St., 
San Francisco, Calif. | | Los Angeles, Calif. 
den Wholesale Dru Co. Wood & Company, Inc. 
Og Ogden, Utah 1517 Commerce 'St., 


Tacoma, Wash. 
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Mulford Influenza 
Serobacterin Mixed M 109-9—5mils.. 
is supplied as follows: 


Influenza 


ment of common colds and influenza to be offered. commercially in 
States were prepared by the Mulford Laboratories, in 1910.. 


invaders. 
It is a significant fact that 


troduction. 


strains obtaine 


each of the following bacteria: 
Influenza Bacillus of Pfeiffer 


Pnéumococcus (types |, Il, Ill, IV) 
Micrococcus catarrhalis 
Bacillus Friedlander 


MULFORD GOMPANY 


Manufacturing and Biological Chemists 
Philadelphia, U.S.A. 


Serobacterin Mixed 


Recurrences of the influenza epidemic are con- 


| pl . In any event, there will be extensive 
immunization against the disease, and you should be 


to supply the necessary material at all times. 


The first mixed bacterial vaccines for the 


prepared 


revention and treat- 
the | 


Mulford Influenza Serobac- 
terin Mixed still stands pre-eminent 
as the most reliable and widely used 
product for the prevention and treat- 
ment of colds, influenza, etc., 
whether arising from primary infec- 
tion or developed from secondary 


the 
formula of Mulford Influenza 
Serobacterin Mixed has been 
maintained unchanged since its in- 


During the pandemic of 1918, : 
when its general use in industrial 
institutions and private practice gave 
very results, new 

from different parts 
of the United States were added. _ 


It contains numerous strains of 


Streptococcus (hemolytic and viridans) 
Staphylococcus (aureus and albus) 


M 109-O0—4-syringe . . 1 immunization. 
.. 2immunizations. 
M 109-4—20 mils ... 8 immunizations. 


As immunity is only relative, there is an advantage in four 
injections, beginning with a small initial dose, progressively 
increased, thus affording a more complete and lasting immunity. : 
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Phylaco 


monia Phylacogen. 


MONIA frequently follows influenzas ‘That was the experi- 
ence: last winter and will undoubtedly be the experience again 


this winter. 


Many physicians will resort to Pneumonia Phylacogen. 
Are you prepared to supply ine no 


Last winter a druggist put in avgmall stock of Pneu- 
He then sent out letters on Pneumonia Phylac- 
ogen t to the physicians in his locality, telling them about the product 
and his ability to supply it on short notice. The result was that 
physidtins came to this dealer’s store to buy Pneumonia Phylacogen 


and other articles. He got the business. 


_ Many other druggists pursued the same plan and likewise pulled 


= physicians to their stores for Pneumonia Phylacogen. 


a ~ 4 


~~ our salesman about our selling aids when you order Pneu- 


monia Phylacogen this fall. 


PER Bio. 605. Vials containing ten mils. 
3 Bio. 607. Packages containing five oneal vials. 


Parke, Davis Company 
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